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It’s easy to work with Zinc 


° . . ‘ i *y* “* 
Not only is.it easy to work with Horse Head Zinc, Zinc you have erected a silty 
but it is easy to do good work with it. And that bring you more business. : 

Recommend Horse Head Zinc for permanence 
and economy. Just clip this coupon for a sar ple. 


ey. 
ie sales Who will 


counts most in building up and keeping trade in 
the sheet metal business. 





. 7inc is > o _ a THE NEW JERSEY ZINC COMPANY 
Horse Head Zinc is pure, high grade zinc. It 160 Front Street, New York City 


forms easily and will not crack. Every sheet that PLEASE SEND ME A SAMPLE OF HORSE HEAD ZINC. 
leaves our rolling mill has before it a lifetime of MR. 
rust-proof service. When you install leaders and ADDRESS 
gutters and standing seam roofing of Horse Head —_ 


The New Jersey Zinc Company . 160 Front Street, New York City 
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if none of these three symbols; 
poses steer Co nee Gulaw appears 

ite character is iadieated by the wise its character is | by the 
[fymbot aocearing fer the check rymbol appearing after the crack | 


NEWCOMB CARLTON. PRESIDENT GEORGE W.E. ATKINS. FIRST VICE-PRESIDENT __ ee 
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~The filing time as shown In the date line on full-rate telegrams and day letters, and the time of receipt ot destination as shown on all messages, 's STANDARD TIME, 
Received at Pantlind Hotel Branch Office, Grand Rapids, Mich. ciieey32.5.M nid, 
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PANTLIND HOTEL GRANDRAPIDS MICH 
DONT SIGN FURNACE CONTRACT UNTIL HOMER LINE INVESTIGATED 
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HAD INTERESTING INTERVIEW WITH HOMER. REPRESENTATIVE 
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CONVINCED THEIR PROPOSITION BEST YET WILL..MEET YOU 
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COLDWATER TOMORROW 














TOM SCHOOLEY 


HOMER-DETROIT FURNACE COMPANY 31 7P 
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Before Signing 1926 Furnace Con- 
tracts Interview Ros Strong regarding 
their sales plans and investigate the 


Homer Line on Display at the Con- 4 
ventions. It means a greater furnace t R ? 
les vol be se i oH A S 
7 wr -@uatieten. ‘ ars - ROS STRONG STRONG 
. 
- The Proof’ of a Warm Air 


Furnace is the Real Heating, 
Economy It Provides 
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Vice-President. 
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On this, our firet anniversary ef being your re- 
presentetives in this territery, ee wish te express cur appre- 
elation of the business Like ce-eperstion we bave bad from your 
orgeniration in the establishment ef the Homer-Detroit Purnece 
Company. 


The homer Furnace is being looted upon sore every 
mont? as an article of quality end gervice by cur clientele, 
© are pleased to say that we heave not beard one uncomplinentery 
erart in regard to Homer Purneces during the past year. 


Hoping for your continued success, we are 
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Sincerely and respectfully yours, 
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Today, when every one is somewhat 
sceptical until proof influences definite 
decisions, we are inclined to doubt 
statements set forth regarding certain qualities of adver- 

Capacity 30,000 tised products. However, when proof has demonstrated 
Furnaces Annually to the satisfaction of others that statements as advertised 
are authentic, it immediately eliminates doubt and com- 
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mands respect. 

1-3 There's Harmony Chis is the position Homer Furnace claims have attained. | 
i} in Users far and wide are hearty endorsers of the Heating i-3 
: Homer Heated Economy which is enjoyed through the operation of * 
—- for , . os 
Homes Homer Warm Air Furnaces. : 
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HOMER FURNACE CO., Coldwater, Mich., U. S. A. 













1317 










117 


HOMER FuRNACE Co., PorTLAND, OR., Paetfic. Coast. Distributors 
Tue CINCINNATI SHEET METAL & RoorFinG Co., CINCINNATI, On10, Southern Distributors 
JANNEY, SempLe, Hitt & Co., MINNEAPOLIS, MINN., Northwestern Distributors 
M. A. Karp & Son, 183—6th Ave., New York, N. Y., Eastern Distributors 
MILWAUKEE Stove & ‘FURNACE REPAIR Co., MILWAUKEE, WI1S., Eastern Wisconsin Distributors 
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The SUPER -SMOKELESS Furnace 
is the only really smokeless fur- 
nace on the market. It brings 
satisfied customers and earns 
big profits for Dealers. 











Cutaway View of 
SUPER-SMOKELESS FURNACE 


UTICA, N. Y. 








You Can Increase / 


Your 1926 Business e 


You can increase your 1926 Business by 
taking on the Utica line of furnaces. The 
Utica SUPER-SMOKELESS Furace has 
definitely superior features found in no other 
furnace. It offers outstanding advantages to 
the Home Owner, and places the as aler 
above ordinary competition. You can get a 
real price for your work and reap larger 
profits with this remarkable furnace. 


The new Utica Merchandising Plan will 


also bring more customers—sell more furnaces 
—and increase your profits. It has been thor- 
oughly tested and is a proved success. Under 
this aie our representatives co-operate closely 
with our dealers and help them sell the fur- 
naces they buy. It enables them to secure the 
largest possible “amount of business and to 
secure satisfied ;customers who build future 
business. 


It will mean Increased Business and Larger 
Profits to take on the Utica line of furnaces. 
Let us send, without obligation to you, full 


articulars aboot our SUPER- SMOKE- 
LESS Furnaces: and Utica Merchandising 
an 


UTICA HEATER COMPANY 


Manufacturers of the CHICAGO, ILL. 
CELEBRATED LINE OF WARM AIR FURNACES FOR EVERY HEATING NEED 











UTICA HEATER COMPANY, Utica, N. Y. 


Gentlemen: 


Please send, without obligation to me, complete information 
about your SUPER-SMOKELESS Furnace and the new UTICA 
MERCHANDISING PLAN. 








Hardware Record, 620 South . —- ft -,- 


Chicago, Illinois. 
nder act of March 3, 1879. 
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Be sure that the stee/ furnace 
you sell is high grade and 


reliable— 


No that steel furnaces are coming on the market 
fast to catch the profits that the stupendous in- 
crease in demand is giving watch carefully or you will 
make a mistake. 

Don’t handle any steel furnace—remember that steel 
furnaces can be made cheaply, low in quality and scan- 
tily as well as cast furnaces. Remember that your 
customers are swinging to steel furnaces because they 
are learning of the high grade construction, longer life, 
more efficient heating and leak proof construction that 
high quality steel furnaces provide. 

The Torrid Zone Furnace has been on the market for 
over thirty years. It is as high grade in construction, 
quality and design as a warm air furnace can be. 

Its many features of construction are patented and 
exclusive to the Torrid Zone. 

Many of these features are new and have made the 
Torrid Zone a true sensation in the industry. 

Handle a steel furnace and catch the growing profits 
indeed—but be sure that the steel furnace you sell is a 
furnace that will stay sold. 

Let us tell you about the Torrid Zone guaranteed 
extra heavy steel furnace. 





Made by The World’s Largest Manufacturers of Steel Furnaces. 
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Lennox 
Torrid 
Zone 
Furnace 





























Heo" 


TS is the new Type E Torrid Zone 
with new and exclusive features 
embodied in — Dovetail Collar —Radiator 
Damper Assembly—Brick Guards—Grates 
—Water Pan and Base Ring. 


Study this construction. Write for our 
catalog today and you will see the 
difference. 

The Lennox Agency is open to live dealers in 
every territory where the Torrid Zone is not 
already represented. Just drop us a line and 
if you are in open territory we will get busy and 
show you in detail’what the Lennox Agency means. 


The Lennox Furnace Co. 


Marshalltown, Syracuse, 
Iowa New York 





Mention AMERICAN ARTISAN in your reply—Thank you! 
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Quality tells, not only in the 
long run, but in every run 





HE saying that “Quality Tells in the Long Run” is quite true, yet 
when speaking of warm air furnaces and furnace pipe runs qual- 
ity tells in every run. 
Abundant clean heat is assured the home owner from every pipe run 
hat’s how 





if a quality furnace is properly installed in the basement. T 


you can sell ATH-A-NOR quality furnaces 
—by their performance as well as their fea- 
ture construction. That’s how to sell warm 
air heating—by emphasizing the health giv- 
ing, comfortable and superior heating service 
to be obtained by installations of ATH-A- 
NOR warm air furnaces. 

ATH-A-NOR FURNACES are well known 
and known well because of Efficient Heating, 
Economy in first cost and upkeep and for 
their powerful heating ability. 
ATH-A-NOR furnaces should be the back- 
bone of your Warm-Air Heating Business. 


The MAY-FIEBEGER [f& 
FURNACE COMPANY ——— 


Newark, Ohio 






























NEW 

| Design 

| HEAVIER 
Construction 





AKE advantage of 
the big demand for 
steel furnaces by selling 
the new, greatly improved 


SEAMLESS FURNACE 


PIPE OR PIPELESS 
It brings new standards of 
comfort and economy to 
users — more sales and 
profits to dealers. Write 
today! 


Waterman-Waterbury Co. 
1121 Jackson St., N. E. 
Minneapolis, Minn. 





WATERBURY 


Still Seamless—and No 


eae enaED SD PCED aan 


LARGER 
Radiator 
Ten Year 
Guarantee 


Send me full information 


WwW, 
also— 





















When writing mention AMERICAN ARTISAN—Thank you! 
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Acomplete Furnace and Supply Service/ 


"THE furnaces shown here, 

the Nesbit, the Weir and 
the Stanco, fit your every re- 
quirement for quality warm 
air heating and at the nght 
price. 


LET us send you full de- 

tails and catalogs cover- 
ing this line. Let us show 
you the completeness of our 
furnace line and demonstrate 
our reliable service. 


Nesbit a Furnace 
WE carry large stocks of every 
W ceded furnace supply item from 
Regi isters to Furnace Cement. All 
leads ing makes and dependable quality. 
Let us fill your next order— 


‘Weir All-Steel Furnace we will give you real service. Stanco Steel Furnace 


STANDARD FURNACE & SUPPLY COMPANY 


Omaha, Nebr. Western Service for Western Dealers Sioux City, lowa 





























FLORAL CITY FURNACES 


Are made in several 
styles and many sizes 
Write for catalogue and 
— agency proposition 
Sold to the Trade Only 
40 YEARS’ EXPERIENCE | 


FLORAL CITY HEATING CO. 


Chicago Office n Detroit Office 
1654 Monadnock Bldg. MONROE, nerCH. 413 West Fort Street 





























Those CLINKERS in the Furnace can best be removed by a 













Pat’d Aug. 19, 1919 FEDERAL 
Good profit te dealers. Send S0c fer sample and particulars, CLINKER TONGS 


_ FEDERAL MFG. CO., HOLLAND, MICH. 


Say you saw it in AMERICAN ARTISAN—Thank you! 
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New name, new features, old time high quality, 
improved construction, a 
new size and also a new 
furnace— 


AFCO 


New Copyrighted Name of American Furnaces 


BOILER PLATE FURNACES 


HE American Agency for 1926 means more 

than ever before with these new and better 
business getting assets. 
We have increased our production facilities also 
by installing $50,000 worth of new machinery. 
We want to tell you in detail all about the im- 
provements on AFCO BOILER PLATE FUR- 
NACES and the new size and also our NEW 
CRESCENT TYPE RADIATOR STEEL 
FURNACE. 


Write today for complete details and the 
American Agency offer. 


AMERICAN FURNACE CO. “AFCO” BOILER PLATE FURNACE 


2719 to 2731 Morgan Street St. Louis, Mo. (Formerly Known as the AMERICAN) 


























BOOMER 


HIS is our latest addition to the 
Boomer line. We heartily recom- 
mend it for your favorable considera- 
tion. 














The severe tests we have given this fur- 
nace have proven its durability. The un- 
solicited reports we received from users 
last winter have been most flattering. 


For durability, economy, easy to oper- 
ate, easy to set up and the low price at 
which we offer this furnace, you will 
make no mistake in arranging for the 


agency. 


THE HESS-SNYDER CO. 
MASSILLON, OHIO 


Makers of BOOMER FURNACES for Forty-Three 
Years 

















Mention AMERICAN ARTISAN in your reply—Thank you! 
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] The biggest new Weir fea- 

ture — notice the jphantom 
view--the pouches or feed and 
ash throats extend thru the 
front. There are no door 
frames and no joint inside 
the casing. Doors are fitted 
direct to pouches. 


3 The feed and ash pouches 

are in one piece, which is 
air-tight riveted to the main 
drum. There is absolutely no 
possibility of leakage inside 
the Weir casing. The supports 
for the radiator fit on lugs— 
no bolts thru the drum. 
















2 Both pouches and doors are 

surface ground — absolutely 
perfect fitting. Notice turn- 
buckle handle — straight door 
bolts. Always a perfect-fit- 








ting door with this new 
feature. 









Write today 
for 1926 
agency details 


with these new, exclusive improvements 


and a Jeal FIVE YEAR GUARANTEE direct— 
to the user covering the entire Weir Furnace 
Opens up a new opportunity and presents new reasons for you to start 


selling in your territory (if it is open) the one furnace that has an unbeatable record of 
achievement extending over forty-three years. 








If you are interested in selling the highest grade warm air furnace possible of production— 
guaranteed furnaces, guaranteed installations, comes 2 heating capacity and commensurate 
steady profits, write today for information or have a WEIR representative call on you. 


Che MEYER FURNACE Co. 


Peoriaz-lllinois 





When writing mention AMERICAN ARTISAN—Thank you! 
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To Send | 
This Catalog 


---if you are open to consider an exclusive 
agency for the Rybolt Warm Air Furnace 
in your town (provided we have no 
dealers there). 


The sales of Rybolt furnaces have been 
steadily increasing year after year for over 
sixteen years. Last year, the increase 
reached the remarkable figure of 50%, 
and we anticipate an equal or greater 
increase for 1926. 


If you are specializing in warm air heating 
on the basis of a quality job at a fair price, 
you can make more money now and safe- 
guard the future of your business with the 


Rybolt furnace, plus the backing of the 
Rybolt organization. 


Write for the Catalogue today. 


THE RYBOLT HEATER COMPANY 
Dept. A, Ashland, Ohio 





Below—A miniature reproduction of the famous 
Rybolt house sign—the sign of insured home comfort 

















Below are shown a few 
typical Rybolt heated 
homes taken at random 
from the many photo- 
graphs in our files. 

































Say you saw it in AMERICAN ARTISAN—Thank you! 
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Adot. No 4. 
of a series 





No. 1000 SERIES PIPE FURNACES 


' SS ee 


The Diving Flue 


Is a Big Feature of 


WIECHERT FURNACES 


The diving flue extends inside the rad- 
iator at the middle of the upper wall. It 
has two smoke outlets—one direct to the 
chimney and the other at the bottom of 
the diving flue. The direct draft damper 
is automatically operated by a chain con- 
nected to the lower feed door, so that.the 
damper opens with the feed door, allow- 
ing a direct draft to the chimney and pre- 
venting smoke from coming out of the feed 
door. When the direct damper is closed 
the smoke must go down the diving flue to 
the lower outlet. This traps the heat in the 
radiator, increasing the efficiency of the furnace. 


Do you know about the other Wiechert features? 
Send for full particulars, today. 


St. Clair Foundry Corporation 








Centralia, Ill. Belleville, Ill. 


a 











Why Not Work 
A Double Life? 


OU might as well make your licks count double 
when you're working. 


The dealer who installs Moncrief Furnaces 


makes a good profit, 


—and gains the lasting good will of his custom- 
ers in addition, 


—which usually results in selling another 
Moncrief. - 


There is double satisfaction in many ways when 
you handle the Moncrief line. 


Write for details 


Ohe 
Henry Furnace & Foundry Co. 


3471 E. 49th Street Cleveland, Ohio 


Manufacturers of single and double wall pipe 
and fittings, galvanized pipe and fittings, etc. 





Eastern Sales Offices: 


EK. L. GARNER  F. H. HANLON W. 8. McCREA 
177 23rd St. | Batavia, New York 105 Federal St., N. 8. 
Jackson Heights, L. 1., N. ¥. Pittsburgh, Pa. 


Western and Southern Distributors: 


JOHNSON FURNACE CO. MONORIEF FURNACE CO. 
Kansas City, Missouri Atianta, Ga. 


MONCRIEF FURNACE & MFG. CO. 
Dallas, Texas 


MONCRIEF 
FURNACES 














Mention AMERICAN ARTISAN in your reply—Thank you! 
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FURNACES 





re than castings fitted together. Such important 

details as design and pzoportion of the radiator and 

fire pot on Wise furnaces show that in these points of con- 

struction, as well as all other features, great care has been 
taken to have them scientifically correct. 


T- construction of the Wise furnace is something 
mo 


Proper, satisfactery heating can only be had from furnaces 
that can produce correct combustion. And not only this— 
a furnace must also have a great area of heating surface 
and large even flow of air circulation. 


Wise furnaces are designed to give superior heating service 
and they are constructed of the best grade iron. 


UR catalog gives full details 


and our agency proposition 
will interest you. Write’ or 
complete information today. 


The WISE FURNACE CO. 
AKRON, OHIO 























“WESTERN 


BOILER PLATE FURNACE 
SPECIAL FEATURES: 


1, The two flue radiator with its “V” baffle plate 
retards the smoke travel sufficiently to obtain 
complete heat extraction. 


2. The heavy gauge sheets of boiler plate from 
which the body and head are constructed are 
made of copper bearing steel. 


3. The corrugated top equalizes the expansion 
and contraction giving unusual strength to the 
furnace where it is needed. 


4. The combustion chamber measures forty-five 
inches from the top of the grates to the head. 
This feature results in greater brushing surface. 


5, The hot blast smoke and gas consumer admits 
oxygen in amount sufhcient to assure com- 
_ plete combustion of the fuel. 


6. The heavy grates operate as a single unit and 
are shaken from a standing position by the 
furnace user. 


And when you remember that the Western is backed 
by an Iron-Clad Guarant»e and that it is the most 
reasonably priced steel furnace on the market you can 
easily realize that its agency is a money maker. 


Write today for complete information. 


Complete Stocks carried by these distributors 


SOUTHERN ILLINOIS 
American Foundry and Furnace Co., Bloomington, Ill. 
KANSAS AND MISSOURI 
Kansas City Furnace Co., Kansas City, Mo. 


THE WESTERN STEEL PRODUCTS CO. 


DULUTH, MINN. 


MINNEAPOLIS, MINN. 





Mention AMERICAN ARTISAN in your reply—Thank you! 
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_ The Unseen Hand that 





~ Robs Your Till! 












He visits every type of business, talking unbelievable 
profits and fabulous savings, intriguing with his 
gilded promises — yet robbing with his unseen hand 
the very till his, promises would fill to overflowing. 
“Buy cheaply” is the slogan of False Economy. 





Compare Lamneck Products 
with others in appearance, 
in materials, gauge and work- 
manship. Put them together. 
See how snugly and sturdily 
they fit. Do this. Write for 
a sample. Get our catalog. 
Just fill in or pin to your 
letterhead and 


Mail This 
Coupon Now! 


s 
“ 
x 
s 


‘ 
THE W. E. a 
Gentlemen: 
Kindly send me at 
once, free and without obli- 
gation, the items indicated below 


( ) Your New 


€ JF Qe. J ccvadevedbeeoasece 


teen eeeoee 


Beware of him! 


buying is that business men who 
do it pride themselves on their 
good judgment, whereas, too often, 
they merely play into the hands of 
False Economy. Too often, even 
though buying for less, they actually 
pay far more at the outset than the 
cost of good products, and many times 
more in the trouble that follows. 


Lamneck Pipe and Fittings challenge 
comparison from any standpoint. 
They are sold at quantity production 
prices and as cheaply as good products 
can be sold. It is an economic impos- 
sibility to make pipe and fittings as 


’ lt ‘HE dangerous thing about price 


good as the Lamneck Line and sell 


them for one penny less. 


They are designed by skilled engineers, 
made by expert labor and turned out 
on machinery especially designed for 
the purpose. They are the best that 
skill, experience and good materials 
can make. 


Back expert wormanship with the 
special patented features of Lamnecks 
me save valuable time, trouble and 
come-backs, and add to that Lamneck- 
48-Hour-Service and you have every 
reason for standardizing on the Lam- 
neck Line. 


THE W. E. LAMNECK COMPANY 


416-432 Dublin Ave., Columbus, Ohio 
Western Representative: THE QUICK FURNACE & SUPPLY CO., Des Moines, lowa 





~LAMNECI 








Say you saw it in AMERICAN ARTISAN—Thank you! 


PIPE AND 
FITTINGS 
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Now you can cure every 
“sick” furnace job 


“2% 





A “sick” furnace job usually proclaims 
itself by one or more of these twelve in- 
dications of wastefulness. 

1. Overheated fur- 6. Cold rooms 
nace. | 7. Slaggish air 

2. Hot basement flow 

3. Hot stack or &- Cold registers 
smokepipetem- 9. Slow heating 


perature 10. Extremely hot 
4. Discolored fur- air 

nace casing 11. Dried out fur- 
5. Discolored niture 

smoke pipe 12. Largecoal bills 


You can cure all or any of these ills by means of The 
Miles Automatic Furnace Fan. It puts positive pressure 
behind the air circulation and pushes the heat up the pipes. 


This means hundreds of new contacts, new profits, new 
sales, more satisfied customers. 

Write for new catalog which tells the whole story in 
detail. 
Better still order a Miles Automatic Furnace Fan at once, 
install it, watch results and get yourself tuned up for the 
big business that will surely come to you through 
the new science of Forced Air Heating. AVP 
Don’t wait—don’t delay—get yourself on record 
now. Write today for complete information. 


THE WARM AIR FURNACE FAN COMPANY 


6511 Cedar Avenue, Cleveland, Ohio 





MILES AUTOMATIC 
FURNACE FAN 


ye 











When writing mention AMERICAN ARTISAN—Thank you! 
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EXCELSIOR 
HEATING SPECIALTIES 


No Extra Charge for 
EXCELSIOR QUALITY 





THE 
EXCELSIOR FAMOUS 


A Standard Furnace sold at 
a Competitive Price 








N. S. No. 208 BOOT 


NOTE THE EYELET 


A much better way of fastening Boots 
to Floor Joists. Another demonstra- 
tion of Excelsior leadership. 


Write for Catalogs 


THE EXCELSIOR STEEL FURNACE CO. 


114-118 S. Clinton St. 
CHICAGO - ILLINOIS 











Have you seen it? 


WALWORTH 


New Standardized 


STYLE B 
Baseboard Register 


OT only made throughout in accordance with the 
rules of the Standardization Committee but it is 
the neatest durable register ever made to sell at a 
popular price. 
Simple, easy and accurate in operation, cast face 
made of the best iron, finished in all the popular 
finishes and made in the following sizes: 
8x10 inch 214 base extension 
a me < 
9x12 “ 2% “ - 
10x12 “ 3% “ 
Study the features of this new register. 


Write today for full particulars and prices on the 
Walworth New Standardized Style B Baseboard 
Register. 
Order some for that next job—your customers will 
want them. 

Mode & makers of Walworth Double Gratings, 


Semi-Steel Registers, Side Wall and Floor Registers, 
Ventilators, Borders and Casings Rings. 


THE WALWORTH RUN 
FOUNDRY COMPANY 


West 27th Street and N. Y.C. & St. L. R. R., Cleveland, Ohie 


Distributors: 


ROBINSON FURNACE CO., Chicago, Ill. 
HART MFG. CO., Louisville, Ky. 
PHILLIPS & BUTTORFF MFG. CO., Nashville, Tenn. 


Eastern Representative: 
PENN TINSMITH’S SUPPLY CO., Philadelphia, Pa. 
































Say you saw it in AMERICAN ARTISAN—Thank you! 
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THE NATION’S BEST 
FURNACE PIPE . 
FOR 69 YEARS! [ 





It’s Handy by Name! 
It’s Handy to Get! 
It’s Handy to Work With! 


F. MEYER & BRO. CO. 


1311-13 S. Adams St. Peoria, Illinois 











Mention AMERICAN ARTISAN in your reply—Thank you! 
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It will Da ou 
To Bue y Us 









Established 1902 


CHICAGO) 


For Satisfaction all 
the time and high 
quality and price. 
Y= don’t have to fuss with 


pipe—the latest type of ma- 
makes Chicago Pipe ac- 


chinery ee room Ta 3 Ses rccoRSRRRaSOTaaiE = 
All Si te fitting. The design is 1 66 
wand" ettwoandyovlikethe weet | | Amétican Seal” : 
res moreyoumet. «| «| )6©6) FURNACE CEMENT | t 
i's trong andwell made: You'll | 1! Roof Cement — Stove Putty | 


hig fovea, when you examine sits Plumbers Putty 
pe tla pe agg dle a PAINTS and SPECIALTIES 


makes. | _WILLIAM CONNORS PAINT MFG. CO. 


Write for Price List Today. | TROY Established 1852 NEW YORK § 
: JAMES L. PERKINS : 


CHICAGO FURNACE SUPPLY Co. Western Disertbater 


fA Fe 
BOLTS 


OF BOLT PRODUCTS, INCLUDING STOVE 
BOLTS, CARRIAGE BOLTS, MACHINE 
BOLTS, LAG BOLTS, NUTS, ETC. ALSO 
STOVE RODS, SMALL RIVETS AND 
HINGE PINS, CATALOG ON REQUEST. 


































































THE KIRK-LATTY MFG. CO. 


1971 W. 85th St. Cleveland, O. 














STOVE PATTERNS 


QUINCY PATTERN COMPANY 














QUINCY, ILLINOIS 
Wied Feces Mad | 
aces Made 

Deo Alyn ok" egpanamapane P A T T E R N Ss 

artistic economical. 

de mayer from our own cies FOR STOVES AND WEATERS 000 ‘sed IRON 
vortmang SN ee ee ese VEDDER PATTERN WORKS 1835 TROY, N. Y. 
sll Mav, Wed Faces o> erie teas FOR STOVES 
The Marsh Lumber Co. PATTERN AND HEATERS 
DOVER, OHIO THE CLEVELAND CASTINGS PATTERN COMPANY 


CLEVELAND, OHIO 
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MARSHALLTOWN 
Steel Furnace 


Ht 
i 


i 
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Hl 
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i 


water pan and 





Write for ageney details today. 


HE Marshalltown Steel Furnace opens up a real avenue of good 

business and substantial profits for you. 

We want to explain the arshalitown in detail to you and show 
you why hundreds of other wide awake dealers are “banking” on 


the, Marshalltows, lin line now. 
0 oe re, aaptae Sonsentionse St. Paul, 
Minn., Feb. 16-19 and mig 16-19. 


Aline today will mean the Marshalltown line catalog tornorrow. 


MARSHALLTOWN HEATER COMPANY 


MARSHALLTOWN, IOWA 





Clean Furnaces 


This New Quick Way 


Try this new method for cleaning fur- 
naces and flues. It’s the biggest time and 
labor saver on the market. 


Now, you can clean from five to eight 
furnaces a day by using the Sturtevant 
Portable Suction Cleaner, and do a more 
thorough cleaning job. 
By offering this cleaning service, you not 
only make a rea- 
sonable profit on 
the cleaning but 
ou have an excel- 
ent chance to sup- 
ply extra or new 
parts for the fur- 
maces if any are 
needed, also an op- 
portunity to sell 
new furnaces if the 
old ones are badly 
worn. 
The Sturtevant 
Portable Suction Cleaner is simply and ruggedly built, 
has a powerful suction, is easy to handle and can be 
operated from an ordinary electric light socket. 












Don’t delay investigating this new way to clean fur- 
naces. Others are successfully using it. Write us 


NOW for further information on the Sturtevant Port- 
able Suction Cleaner. 


PVUCSIONGDONAONANONLALANLOCNAUENLONU ONAL SUONNYeovenyannede tay ty 


HYDE PARK, 
BOSTON, MASS. 


1478 
MOPCDUOUEYY C0 EURMAABRDAATOA 00 PO 














Years of patient study and scientific research have been spent in perfecting 
the Kruse furnaces. 


of these furnaces, is the careful welding of all joints. 


There are no lapped seams, inside or out, epd no exposed inner edges to 
break down under heat and destroy the efficiency of your furnace. 


OUR KRUSE OIL FURNACE IS OF THE SAME CONSTRUCTION, 
AS OUR STANDARD LINE OF COAL FURNACES, BUI WITH AN 
INCREASED HEATING SURFACE OWING TO THE TUBULAR 
RADIATORS SURROUNDING THE FIRE BOX. 


One reason for the long life and perfect functioning 


A furnace, furnishing clean warm air (free from gas, soot and odor), also 
more heat from an equal amount of fuel makes a satisiied customer, and is 
a self advertiser—one furnace installed means, more sales in your territory. 




















KRUSE COMPANY 


Welded Steel Furnaces 
INDIANAPOLIS, INDIANA 





FURNACE— 


; GUARANTEED 
PERFECT FIT 


>» REPAIRS r 


Large Complete Stock 
y Accurate Prompt Service . 
NORTHWESTER R 


STOVE REPAIR CO., CHICA’ 


L—— BOILER—— 





THE. BIG OPPORTUNITY for 1926 


For FURNACE JOBBERS 


Lies in Warm 
the 
Air 
Agency p 
rw urnaces 





Secure It Before It Is Too Late 


Unrivalled Production Facilities Enable Us to Offer 
You a Furnace, Unequalled in Finish and Mechanical 
Precision—and at a Reasonable Price. 


The Cleveland Co-operative Stove Co. 





East 67th St. and Central Ave. Cleveland, Ohic 
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our readers. 
fer solution. 





AN ACHIEVEMENT 


An explanatory note regarding service to readers of AMERICAN ArtISAN. This paper 
is now nearing the completion of a half century of service. 
catered to the needs of the men in the industries which it represents. 
its long and successful career has AMERICAN ARTISAN been in a better position to render 
complete, adequate service to its readers than it is today. 
tained in our regular weekly publication, we maintain Service Departments for the use of 
If you have a problem to solve, we courteously invite you to submit it to us | 

In what better way can we learn of your problems than from you direct? | 


For almost fifty years it has 
At no time during 


In addition to the matter con- 
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THE THATCHER METEOR FURNACE 
Dust-Proof——air-tight. Efficient and econom- 
ical in operation. Burns hard or soft coal. 
Easy to install—easier to sell. 


T= live dealer who handles the Thatcher Meteor Furnace can easily 


dominate the heating business in his territory! 


In fact, half your battle is now won because the many distinctive fea- 
tures contributing to the supremacy of the THATCHER METEOR 
have been intelligently and consistently advertised to the very people 
in your community you want to reach—the architects, the builders and 
the houseowners. 

Write to us, TODAY, and get the whole story of the THATCHER METEOR 


—our Advertising and Sales plan—and just how we can help you dominate the 
heating business in your community. 


THE THATCHER COMPANY 


Formerly Thatcher Furnace Company 
Since 1850 
21 West 44th St. 39-41 St. Francis St. 341 N. Clark St. 
NEW YORK NEWARK, N. J. CHICAGO 
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We you order a ship 
ment of elbows, you want 
them to arrive cleanly galvanized 
That's thé way Lupton Elbows 
come to you—protected from 


knocks and dirt by specially con- 
structed cartons. 


You'll find no dented “misfits” to 
slow up the job in your ogder of 
Lupton Elbows. They'ré made 
right, rigidly inspected, and de- 
livered right.” 

Specify Lupton Elbows to Your Jobber 


DAVID LUPTON'S SONS CO: 


Allegheny Ave. and Tulip St. 
PHILADELPHIA 
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ELBOWS THAT FIT 





When writing mention AMERICAN ARTISAN—Thank you! 

















rf me Y a= 


7 -) i 
ie 24%, 
> =< 



































hi “ -<—— —— MINKE OT . 


O's 






























































24.9 ss8 
1445 
714 1 —_ 
- 73 
422 























— tains tT s be 
ta 
\ es. - 23 
. eee - 2! 

. 
- + 92 
- 94 
- $4 
by e138 
«23 
| «63 

‘ 
=| _l 








DISTRIBUTION OF BUILDING IN UNITED STATES BY DISTRICTS, 1925 


Copper @ Brass Research Survey Indicates 
1926 as Year of Great Prosperity 


Sees no Reason for Marked Re- 
cession in Building During 1926 


LTHOUGH the building short- 

age in the United States has 
been largely overcome, there is no 
reason for a marked recession in 
building. The tremendous normal 
growth of the country alone calls 
for a yearly expenditure of close to 
five billions of dollars. Ordinary 
depreciation can be figured at close 
to three-quarters of a billion dollars. 
For 1926 another year of tre- 
mendous activity can be expected. 
Probably $5,500,000,000 will be 
spent for new construction, repairs 
and replacements. Indications are 


that the next two years will see 
some $10,000,000,000 spent on 
buildings. 

During 1925 the construction in- 
dustry broke another record with a 
total volume of $5,792,000,000. For 
the third successive year, building 
in the United States exceeded five 
billions of dollars. Estimates pre- 
pared by the Copper and Brass Re- 
search Association show a total con- 
struction expenditure of over $17,- 
000,000,000 for the three years end- 
ing December 3lst, 1925, as fol- 
lows: 





3 eee $5,923,000,000 
Se cs wes 5,341 ,000,000 
1925 ..... 5,792,000,000 

$17 ,056,000,000 


The year 1925 almost equaled 
the record of 1923 when practically 
$6,000,000,000 was spent to catch 
up with the shortage which the war 
years brought. 

Changes in the Trend 
of Building. 

Careful study of all 
data and estimates by others set the 
normal growth of the country’s 


available 
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Showing the Trend of Building in the United States from 1910 to 1925 


building at $4,400,000,000. Of this 
amount two-and-a-half billions are 
for some 375,000 new housings to 
meet increasing population demand. 
The balance is for the construction 
that follows as a logical step im the 
growth of cities and communities, 
such as schools, churches, stores, 
hospitals, theatres, etc. 

The curves on the accompanying 
chart show the trend of construc- 
tion for the past fifteen years and 
give some index of future. As the 
shortage (Curve No. 4) is not en- 
tirely overcome and the normal 
growth (Curve No. 2) shows. no 
indication of receding from the 
present high figures it is apparent 
that our annual building program 
for some years to come will ap- 


proximate $5,000,000,000. 


Yearly Building Requirement. 
The actual annual requirement 
for the country, at its present state 
of prosperity, can be figured ap- 
proximately as follows: 


Billions 
375,000 housings at 6,400. $2.5 
Other construction ....... 1.9 
Depreciation, repairs, re- 
placements, etc. ........ 8 
$5.2 


Once the shortage is overcome 
this will be almost identical with 
the normal growth. As the value of 
the dollar fluctuates, definite figures 
cannot be established for this re- 
quirement. It is evident that, at 
present. values, we will have to do 
some five billions of construction 
yearly to keep up. 


This is a large order, but it is an 
accomplishment that can be attained 
if proper methods are employed. 
for his Mr. Zero souvenir. 

Classification of Buildings. 

An interesting part of the 1925 
construction analysis is the varia- 
tions shown in the reports of differ- 
ent authorities, who gather their 
data from different sources. In 
residential construction this varia- 
tion is greatest. One authority, 
estimating probable 1926 construc- 
tion by classes, places this as low as 
33 per cent. Another estimate re- 
quires residential construction for 
1926 at 83 per cent. Similar varia- 
tions gives the following distribu- 
tion of the 1925 construction vol- 
ume, and the estimated 1926 build- 


ing program: 




















~ 
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Construction Classification. 











Type Per Cent Amount 1925 Amount 1926 
Apartments ..... 14.6 $ 846,000,000 803,000,000 
i a Pe 13.7 794,000,000 753,500,000 
Dwellings ....... 29.2 1,690,000,000 1,606,000,000 
 .. 2 AASERBESS 1.5 87 000,000 82,500,000 
Hospitals ....... 2.9 168,000,000 159,500,000 
eee 8.2 475,000,000 451,000,000 
Industrial ....... 8.9 515,000,000 489,500,000 
UE ach 0993's 2.2 127,500,000 121,000,000 
Recreational ..... 5.9 342,000,000 324,500,000 
Religious ........ 3.7 214,000,000 203,500,000 
Schools ......... 9.2 533,500,000 506,000,000 

Totals....«)... 100.0 $5,792,000,000 $5,500,000,000 





Geographical Distribution. 

There is general agreement about 
the geographical distribution of 
construction. Slight changes have 
occurred in the percentages of the 
total construction in the United 
States. 

These are shown in the following 
tabulation and on the accompanying 
map. 


both as to financing and distribution. 
There are, of course, centres where 


there is considerable 


overbuilding 


and a certain amount of speculation, 
but in the main, the great volume 
for 1925 is an index of strong posi- 


tion and healthy growth. 


All pres- 


ent indications are for a year of 
great prosperity in 1926. Let’s hope 
it materializes. 





Percentages 
District 1924 1925 
I—New England States ............ a P 
—New York and Northern New Jer- 
AP ie a 26.7 24.9 
3—Southern New Jersey, Eastern 
Pennsylvania, Delaware, Maryland, 
District of Columbia, Virginia.... 90 8.1 
4—Southern Coast States, Arkansas, 
Mississippi, Tennessee ..........- 12.2 11.6 
5—Western Pennsylvania, Ohio, Ken- 
tucky, West Virginia ............ MA. IZ5 
6—Wisconsin, S. Michigan, Indiana, 
Illinois, Iowa, Missouri, Kansas, 
CR ad dine nt edn etaiets.4* 60% 21.3 23.2 
7—North and South Dakota, Northern 
Michigan, Minnesota ............ 18 15 
8—Montana, Idaho, Wyoming ....... 0.7 0.6 
9—Nevada, Utah, Colorado, Arizona, 
PE Pe eee ee 2 mee F, 
SRST oon 5. ash ncanbebnds eee o%% 30 3.4 
11—Pacific Coast States ............ 54 5.2 


Loss (—) or 
Gain for 1924 


0.3 
(—) 18 
(—) 09 
(—) 06 

1.1 

1.9 
(—) 0.3 
(—) 0.1 

0.2 

0.4 
(—) 02 
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Double-Duty Elbow 
Company Perfects New 
Time and Space Saving Shear 


The Double-Duty Elbow Com- 
pany, 60 Wilder Street, Aurora, 
Illinois, have perfected a new 
Double-Duty brake shear that will 
be of interest to sheet metal men. 

This shear, as described by the 
makers, is of the hand operated 
type. Its working parts are exceed- 
ingly simple; so simple, in fact, 
that a boy can operate them without 
the slightest danger of an accident 
or injury. 

A second feature of the shear is 
its smooth cutting ability. 

The shear when not in use can be 
folded ‘up out of the way. This is 
an important factor where the shop 
is small and consequently requires 
its owner to economize on space. 

Full details regarding a 10-day 
free trial can be had by writing the 
company at 60 Wilder Street, Auro- 
ra, Illinois, 

Fort Wayne Organizes 
Sheet Metal and Warm 
Air Heating Organization 


Again the sledge hammer blow 
rings the bell! This time it is at 
Fort Wayne, Indiana. The boys at 
Fort Wayne have succeeded in or- 
ganizing what is known as the Fort 
Wayne Furnace and Sheet Metal 
Contractors, due to the efforts dur- 
ing the past two years of Charles 
E. Tharp. 

The men of Fort Wayne have 
held three meetings during the past 
15 days. These meetings were 
prompted by the fact that the city 





It should be noted that even when 
these percentages show a decrease 
it does not mean that less building 
was done. In Group 4, southern 
states, for instance, in 1924, the 
volume of construction was $652,- 
000,000. In 1925 the amount was 
$672,000,000, an actual increase of 
3.1 per cent. The changes in the 
districts are shown in dollars and 
percentages in the following table: 

Conclusions 

The construction industry seems 

to be organized now ona firm basis 


The Districts Numbered in This Table Are Named in the Table 
Shown Immediately Above. 


District 


wk who 


6 
7 
8 
9 
10 
1] 


Total : 


--Millions of Dollars— 


1924 
374 
1,425 
481 
652 
609 
1,140 
96 
37 
80 
159 
288 





5,341 


Per Cent of Gain 








1925 or Loss (—) 
422 12.8 
1,445 1.4 
470 (—) 2.3 
672 3.1 
724 24 
1,344 9.2 
87 (—) 94 
35 (—) 54 
91 13.8 
196 2.3 
306 6.3 
5,792 

















— yee 
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of Fort Wayne has under consider- 
ation a revision of its building code. 
In order, therefore, to present a 
solid, unified force in proposing the 
adoption of the Standard Furnace 
Code in the new city building code, 
an organization was effected. 

The officers of the newly created 
organization are as follows: Presi- 
dent, J. W. Loney; Secretary, 
Charles E. Tharp; Treasurer, Jo- 


seph Freiburger. 

Mr. Tharp is also Treasurer of 
the Indiana Sheet Metal Contrac- 
tors’ Association and Vice-President 
of the Indiana Warm Air Heating 
and Ventilating Association. He is 
extremely interested in the advance- 
ment of the sheet metal and warm 
air heating industries and his efforts 
have already borne extraordinarily 
good results. 


Program of Indiana Sheet Metal 
Convention Full of Good Things 


Louisville Local Sending a Delegation 
to Indianapolis, February 16, 17 and 18 


ERE’S a matter of importance 

for you to consider. At the 
annual convention of the Indiana 
Sheet Metal Contractors’ Associa- 
tion, to be held at Indianapolis next 
week, there will be in attendance a 
delegation of sheet metal men and 
their wives from the Louisville, 
Kentucky, local, according to Presi- 
dent Joseph E. Mattingly of the 
Indiana State Association. 

That’s what Louisville thinks of 
Indiana. Such friendliness is con- 
tagious and you’d better come and 
expose yourself to it. 

The Indiana Sheet Metal Con- 
tractors’ Association is preparing 
for one of the biggest and best con- 
ventions at the Hotel Severin, In- 
dianapolis, that has ever been held 
by that organization. The program 
is replete with good things for all 
who attend. So get in line. 

Here’s the program: 


Tuesday, February 16. 
Severin Hotel. 


8:00 to 9:30—Registration of all 
members: Sheet Metal Contractors’ 
Association, Warm Air Heating and 


Ventilating Association, Indiana 
Fur-Mets. 
10:00—Joint convention, joint 


program of the three associations. 
Called to order by President Mat- 
tingly. 
11 :00—Report of officers. 
1:30—Report of By-Laws Com- 
mittee and adoption of new by-laws. 
2:30—Address, “Get Behind a 


National Campaign,” by Edwin L. 
Seabrook, Secretary, National Asso- 
ciation. 

3:30—Address by E. A. Scott, 
New York, “Ethics in Buying and 
Selling.” Questions received for 
Question Box, in charge of E. A. 
Scott. 

8:00 p. m.—Copper Smelting and 
Rolling. Exhibit and lecture by 
courtesy of the Baltimore Copper 
Smelting and Rolling Co. 

9 :00 p. m.—Dance and card party, 
Severin Hotel roof garden, for 
members and guests of all three 
associations. 

Wednesday, February 17. 

Joint meeting of the three asso- 
ciations, in charge of the Indiana 
Warm Air Heating and Ventilating 
Association. 
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9 :00—Meeting called to order by 
President Beaman. 

10 :30—Address by E. B. Langen- 
berg, President of the National 
Warm Air Heating and Ventilating 
Association. Subject, “Present Day 
Warm Air Heating.” 

11 :30—Address by Guy A. Voor- 
hees. Subject, “Cold Air Shoes.” 

1 :30—Address by Harry Fenton. 
Subject, “Indiana Laws that Affect 
the Building Industry.” 

2 :30—F. E. Anderson, Secretary, 
Indiana Warm Air Heating and 
Ventilating Association, at black- 
board. Figuring code jobs. 

3 :00—General discussion. 

3 :30—Nomination and election of 
officers of the Indiana Warm Air 
Heating and Ventilating Associa- 
tion. 

6 :30—Banquet and entertainment 
for members and guests for all 
three associations, Severin Hotel 
roof garden, $2.00 per plate. 

Thursday, February 18. 

Joint meeting of the three asso- 
ciations, in charge of the Sheet 
Metal Contractors’ Association of 
Indiana. 

9 :00—Reports of committees. 

9 :45—Question Box, in charge of 
E. A. Scott; nomination and elec- 
tion of officers of the Sheet Metal 
Contractors’ Association of Indi- 
ana. 

Adequate provision has been made 
for the entertainment of the ladies 
while convention sessions are in 
progress. Bring your wife and your 
sister. 


Cook County Sheet Metal Club Adds 


Five New Members 


Plans Now Being Made for 
Membership Drive Dinner 


NOTHER extremely success- 

ful meeting was held Friday, 
February the 5th, by the Cook 
County Sheet Metal Club. 

The feature of the evening was 
an illustrated lecture on the manu- 
facture of Armco iron. A moving 
picture machine projected the vari- 
ous processes in the manufacture 
of the iron upon the screen, while 


P. H. Pumphrey, Assistant to Man- 
agers of the Development of Armco 
at Middletown, Ohio. 

The lecture and movie were in- 
structive and members who heard 
and saw were loud in their praise of 
the evening’s entertainment. 

A committee consisting of Fred 
Goodall, J. F. MacNider, Samuel 
Cripe and President Guenther was 
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appointed at the previous meeting 
to undertake the work of mapping 
out the territory which will include 
the Branch No. 2 of the club, plans 
for which are now under considera- 
tion. 

At the meeting held last Friday 
night this committee reported that it 
had formulated a plan to bring those 
sheet metal men inthe territory 
comprising Branch No. 2 together 





at a dinner to be given in the near 
future. Several meetings of the 
committee are to be held within the 
next week or so to make definite 
plans for the dinner. 

Five new members were taken 
into the Branch No. 1. These are 
as follows: The Monarch Sheet 
Metal Works, 2226 West Chicago 
Avenue ; the Desplaines Sheet Metal 
Works, 1290 Keeney Avenue, Des- 
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plaines; the Bell Sheet Metal 
Works, 4871 Milwaukee Avenue; 
the Portage Park Sheet Metal 
Works, 5841 Irving Park Boule- 
vard; the Milford Sheet Metal 
Works, 3517 North Crawford Ave- 
nue. 

The club now has 51 members 
and is expanding rapidly. 

Get your membership fixed be- 
fore the new rates come. 


Sketch Shows Construction of Pattern for 
8-Prong Chimney Top 
Such Top Aids Builder in Elimi- 
nating Bad Effects of Down Drafts 


By O. W. KOTHE, Principal, St. Louis Technical Institute, St. Louis, Missouri. 


ECENTLY one of our friends, 
H. P. Duval, sent us a rather 
novel idea of a chimney top, which 
we reproduce in the sketch of this 
drawing: It is made up of eight 


different tee connections placed on 
an incline surrounding the main 
stem of our stack. This is indeed 
a very novel arrangement and, ex- 
cept for the top-heaviness, it should 


























Pattern fo Eight-Prong Chimney 


be very effective in the dispelling 
down-draft. In cities various sorts 
of chimney tops are tried alongside 
of tall buildings and even in country 
towns the grain elevators and other 
chimneys on store buildings and 
residences where over-shadowed by 
tall trees, the air currents are very 
uncertain. A great volume of air 
may blow against an obstruction 
and rebound in a downward direc- 
tion with sufficient force to cut off 
the draft and also thrust the smoke 
in hot gases down the other way. 
The condition to overcome is to 
give full exit to the smoke and hot 
gases as well as create a condition 
so the down-draft will spend itself 
before entering the main pipe. This 
is possible by the arrangement 
where the down-draft would flow 
down the upper prongs and flow 
out of the lower prongs. It is hard- 
ly probable that this arrangement 
would cut off the flow in the main 
stem since always one or more 
prongs would be effective for allow- 
ing the smoke and gases to escape. 
In laying out this fitting we first 
draw the elevation working from 
center axis lines by drawing the 
central stem first. Then we fill 
in the axis lines for the prongs and 
next develop the plan view. Next 
describe section A; A”, D and E. 
With the aid of section D in pro- 
jecting your lines to intersect the 
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base as well as pass through the ele- 
vation and also those from A we 
can develop the ovals B and C also 
the plan view oval D”. This en- 
ables us to get a proper view of the 
entire problem, and although these 
ovals and only a part of the plan is 
nesessary, the workman can dis- 
pense with such parts after he has 
become experienced. 

Observe that where the lines from 
the plan section A” intersect with 
the miter as at X this is the division 
point, or we may say the meeting 
point in several positions of the 
elevation. This point X we project 
into the oval D” into the two posi- 
tions and erect to the elevation sec- 
tions as X= X. From here we 
carry these lines into the elevation 
parallel with the axis. Then from 
the points in section A of elevation 
erect lines including the X line so 
that where the intersections are 
made between the lines of prong E 
and C as in point 1-2-3-4-5-X. The 
same also holds good between the 
prongs D and B as at X-8-9-10-X. 
Then for the miter between the 
stem A and each of the lower 
prongs, the miter is formed as at 
X-11-12. This miter renews itself 
4 times in the circuit of the circum- 
ference of the stem as shown in the 
pattern. 

With this miter line established 


Trade Development Committee of 


we can then lay out the pattern by 
picking the girth for the prong D 
from section D and setting it off at 
right angles as shown. Draw 
stretched out lines and from each 
point in the miter line carry over 
lines to intersect those in stretchout 
of similar number, which gives the 
intersections for tracing the line as 
shown. Observe in this pattern we 
must develop the points X-8-9-10- 
X-11-12. In setting out the pat- 
tern for the prong E we follow the 
same procedure, but develop from 
the points in miter line 6f 1-2-3-4- 
5-X-6-7. Care must be taken in 
watching your lines and your points 
as well as locating the X line in the 
proper position. When this is done 
no trouble need be met with. In lay- 
ing out the stem A we can set off 
the girth from the section A and 
then place the -X- points between 
the positions shown and so carry 
over the points X-11-12 from eleva- 
tion, which establishes X’’-11”-12” 
in pattern. 

This establishes all the necessary 
patterns for the chimney top and 
edges for seaming as well as rivet- 
ing should be allowed extra. We 
suppose this sort of chimney should 
be well supported with guy lines so 
the wind currents coming from dif- 
ferent directions will not be able to 
twist it off. 


National Sheet Metal Meets 


Major Portion of Cornice, Blower, Furnace 
Heating Sections of Booklet Almost Completed 


XCELLENT progress has been 

made in the work of the Trade 
Development Committee, as was re- 
flected in reports of the various 
members of that committee when a 
meeting was held at the Hotel 
Henry, Pittsburgh, on Thursday, 
February 4. Almost without excep- 
tion the members having in charge 
the various sections of the work 
were able to present concrete evi- 
dence of what has been accom- 
plished, and it was the general con- 
sensus of opinion that there will be 
a most excellent showing when the 


committee meets at Louisville in 
May. 

The major portion of the cornice 
section is now in the hands of the 
draftsman and will probably be 
completed in the immediate future. 

The blower section is all ready 
for the draftsman, the furnace 
heating section is well along and so 
is the metal ceiling work. 

There were present at this meet- 
ing George Harms, chairman; E. 
B. Langenberg, Paul L. Biersach, 
J. E. Merrick, George I. Ray, 
Louis Luckhardt, National Presi- 
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dent W. C. Markle, W. A. Fingles, 
Jr., H. F. Munro, George Thes- 
macher, J]. Henry Teschmacher and 
Edwin A. Scott. 

George L. Bennett of the Sheet 
Steel Trade Extension Committee 
also took part in the meeting. 








Air Washers. 


From Standard Sheet Metal Works, 1405 
30th Street, Milwaukee, Wisconsin. 


Please advise us who makes air 
washers. 

Ans.—B. F. Sturtevant Company, 
410 North Michigan Avenue, Chi- 
cago, Illinois; American Blower 
Company, Detroit, Michigan; Bay- 


ley Manufacturing Company, -732 - 


Greenbush Avenue, Milwaukee, 
Wisconsin, and New York Blower 
Company, 2246 South Halsted 
Street, Chicago, Illinois. 

“Wonder” Furnace. 


From C. W. Signaigo, Granite City, Illi- 
nois. 


Will you please tell me who 
makes the “Wonder” furnace? 

Ans.—Wonder Furnace Com- 
pany, Decatur, Illinois. 

“General” Oil Burner. 

From C. W. Signaigo, Granite City, Illi- 

nots. 

Kindly inform me who makes the 


“General” oil burner. 
Ans.—General Oil Burner Cor- 
poration, Joliet, Illinois. 
“Hess” Furnace. 


From Jack Stowell, 14 South La Salle 
Street, Aurora, Illinois. 


I should like to know who makes 
the “Hess” Furnace. 


Ans.—Hess Warming and Venti- 
lating Company, 1211 South West- 
ern Avenue, Chicago. 


Carbon Steel Angles. 

From P, H. Cotton Metal Works, 4628 
Bienville Avenue, New Orleans, Lou- 
isiana. 

I should like to know who makes 
carbon steel angles cooled from 
scrap steel railway rails. 


Ans.—Wisconsin Steel Company, 
606 South Michigan Avenue, and 
Calumet Steel Company, 208 South 
La Salle Street ; both of Chicago. 
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Using the Question Box 
Intelligently 


T THE Wisconsin Sheet Metal Contractors’ 

convention at Milwaukee last week the dele- 
gates were treated to an innovation. Here a com- 
plete departure from the customary practice at con- 
ventions was introduced. Men coming to the meet- 
ing with the thought in mind of having a good op- 
portunity to catch up on the sleep they lost the night 
before were given a refreshing surprise. They faced 
the possibility of being called upon. 

However, there were few, if any, of this type at 
the meeting. On the other hand, those who for- 
merly had gone to conventions and had come away 
dissatisfied with the supposed benefits derived were 
not disappointed this time. They left for their sev- 
eral homes far wiser than they came away from 
them. This result was due to the intelligent plan- 
ning of the convention program. 

No convention can hope to be a success unless it 
brings the minds of the delegates in contact. Wise 
and capable indeed is the man in charge of the pro- 
ceedings of a convention who can direct the activ- 
ities in such a way as to unlock the vast storehouses 
of knowledge that comprise the delegation. 

The brain power present is always abundant to 
solve any problem the industry may have. It re- 
mains only for the presiding officer to tap the stor- 
age reservoir of knowledge. And tap the reservoir 
President Jeske did. 

The whole secret of the success of the Wisconsin 
convention is to be found in the intelligent use of 
the Question Box. The box stood upon the presid- 
ing officer’s desk. Anyone desiring to do so could 
quietly step up unobserved just before or after a 
session and deposit therein the question which he, as 
an individual, could not himself answer. 

His name was not signed, so that when his ques- 
tion came before the assembly in session, he could 
sit back and listen at ease to the expounding of his 
problem without the slightest embarrassment—al- 
ways present in the individual not accustomed to 
hearing his own voice in a large crowd. Full use was 
made of this golden opportunity. 

As is true in all walks of life, the convention was 
not without its practical jokers—men who ask fool- 
ish and time-wasting questions, such as “Why is a 
certain brand of product the best for a given pur- 
pose?” But fortunately the objects of these men 
are quickly apparent and their purposes defeated 
without much loss of time. 

You get out of a convention, as you do from a 
college course, just what you put into it. Therefore, 
where you have an opportunity to use the Question 
Box, by all means take full advantage of it. Write 


out questions during the year or at least before you 
leave vour home. 





Concerning the Moral Right 
to Enter Business 


HE sheet metal contractor is hearing a great 

deal about “Construction Consciousness.” If he 
is a long established, successful contractor, there is 
no doubt that he has already felt the influence of 
this great driving power. 

If, on the other hand, he is going in the game with 
the greater portion of his long row to hoe ahead 
of him, he may not have fully realized just what 
responsibilities are accruing to him. 

A Construction Consciousness is that perspicacity 
in the individual which enables him to view as a 
whole the industry from which he hopes to carve 
his fortune—be that what it may. 

Without a true perspective of the industry in 
which you are engaged, you will also lack the proper 
ideals. The importance of your industry in its re- 
lation to others will suffer materially. 

To get the correct attitude of mind, the sheet 
metal contractor must at the outset realize that his 
industry—that is, the building industry—is peculiar 
to itself. His work is done entirely on the premises 
of his customer. 

Therefore, the fact that he has ideals which he 
must live up to in his every move must be fully 
appreciated by him. His work can be no better than 
his ideals. If his ideals are not of the highest, his work, 
too, will suffer. 

To successfully conduct a sheet metal contracting 
business requires an exceedingly enormous amount 
of technical knowledge. Without this special equip- 
ment the blind, raging elements themselves will 
shortly defeat the contractor’s purposes. And as 
his business is that of providing roofs over the heads 
of others in order to place one over his own, unless 
he does the task efficiently at all times, he will soon 
not have that privilege or that opportunity. 

On the other hand, if he places roofs over the 
heads of others and then fails to receive a just com- 
pensation for his work, he will discover shortly that 
he has no roof over his own head. 

In addition to the technical knowledge required 
to run a sheet metal contracting business, there is 
also necessary a thorough knowledge of business. So 
that unless a sheet metal contractor has or develops 
ideals of perfection toward which he works and a 
thorough business knowledge of his business, he can- 
not possibly go far. Under such circumstances he 
has no moral right to engage in the business of sheet 
metal contracting. 
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J. C. Miles of the Warm Air 
Furnace Fan Company, Cleveland, 
Ohio, was in Chicago this week. 
Mr. Miles is the genial gentleman, 
rather short and stocky of build, 
who knows just about all there is to 
know about forced warm air heat- 
ing. He loves a fight for a worthy 
cause and is one of the most enthu- 
siastic exponents of the Standard 
Furnace Code that the warm air 
heating industry has. When Mr. 
Miles takes the floor in informal 
discussion, which he does very fre- 
quently at conventions, the other 
delegates know they are in for it. 

* * * 

Jack Stowell, Aurora, Illinois, 
whose motto is “Let Jack Stowell 
Make It Hot for You,” has been 
laid up for a considerable length of 
time with a severe cold. He is out 
on the job now again, however, and 
is selling more furnaces than ever. 
I’m certainly glad to learn that he 
suffered no permanent ill effects 
from his confinement. 


x * * 


A communication from Roy C. 
Walker post-marked St. Peters- 
burg, Florida, has been received this 
week. Mr. Walker, The Meyer Fur- 
nace Company, has had a splen- 
did vacation down in the sunny 
southland. Whether or not he in- 
vested any money down there I am 
not in a position to say. He is re- 
turning via Jacksonville, Florida; 
Birmingham, Alabama, and Atlan- 
ta, Georgia. 

os a 

At the recent Wisconsin Sheet 
Metal Contractors’ convention in 
Milwaukee I saw Otto Geussen- 
hainer. He was looking unusually 
well and gave a good account of 
himself during the convention. 


Among many of the. topics upon 
which he spoke was a definition of 
service and what it means to the 
building of a business. 
what he said: 


Here is 


andom. Notes and Sketches 
“The essence of humor is warm, tender fellew-feeling 
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“One morning a sparrow flew 
into my back yard. He sat on the 
fence for a long time and I thought 
he was hungry. I threw out a piece 
of bread. He flew down, sampled 
it and flew away. I waited and 
soon he came back with another 
sparrow. They ate the bread and 
flew away. The next morning there 
were five sparrows on my back 
fence. I fed them. That was three 
weeks ago. A week ago there were 
so many of them that I had to or- 
der an extra loaf of bread. Then I 
was called out of town for a few 
days and the birds were not fed. 
The morning after I came home 
there were only two in the yard. 
Even the birds demand good 
service.” 

ok ok * 

W. A. Fingles, Jr., Baltimore, 
Maryland, came in to see me last 
Saturday morning. Mr. Fingles had 
been to the trade development com- 
mittee meeting in Pittsburgh. He 
came to Chicago immediately there- 
after on business. I am very sorry 
I happened to be out when he came 
to the office. 

* * * 

“Excuse me, sir,” the waiter re- 
minded C. W. Pansch. “The amount 
put down in the bill does not include 
the waiter.” 

“Why should it?’ growled Mr. 
Pansch. “I didn’t eat a waiter.” 

* * * 

“Now remember, Mose,” Rein- 
hold Jeske warned his much-band- 
aged colored porter, “the very next 
time you come to work all banged 
up like this I’m going to fire you. 
Why don’t you stay out of fights?” 

“Ah’d sho’ like to, boss,” was the 
doleful reply, “but Ah ain’t got ’nuff 
money to git me a divo’ce.” 

* * * 

For the benefit and edification of 
any possible member of the sheet 
metal and warm air heating fra- 
ternity who may consider himself a 
“lady killer,” I am going on record 
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with a little advice. Of course, I 
know that those men to whom this 
does not apply will not consider it 
as a personal affront. The follow- 
ing story will illustrate: ; 

Old Boxley considered himself 
a lady-killer, although the ladies 
seemed unaware of it. He was 
walking with a friend when they 
passed a pretty girl. At once he 
turned to his companion with a 
superior smile. 

“Did you see that charming 
young lady smile at me?” 

“Oh, that’s nothing to worry 
about,” replied his friend, con- 
solingly. “The first time I saw you 
I laughed out loud.” 

*x* * * 

“Yessuh, I’s done proved dat hon- 
esty is de best policy after all,” said 
George Washington Johnson. 

“How’s dat?” demanded his 
friend. 

“You remembers dat dawg what 
I took? Well, I tries for two days 
to sell dat dawg and nobody offers 
me more’n a dollah. So, like an 
honest man, I goes to dat lady dat 
owned him and she gives me $3.50.” 

* * * 

The following classified ad ap- 
peared in the For Sale section of a 
newspaper : 

“For Sale—Bull dog. Very fond 
of children. Will eat anything. 928 
North 40th Street.” 


* * * 

“Eliza,” said a friend of the fam- 
ily to the old colored washer- 
woman, “have you seen Miss 
Edith’s fiance?” Eliza pondered for 
a moment, then bent over the laun- 


‘dry tubs once more. “No, ma’am,” 


she said, “it ain’t been in the wash 


” 


vet. 
* * * 
S-s-s-simply S-s-s-saying 

One of the ushers approached a 
man who appeared to be annoying 
those about him. 

“Don’t you like the show?” 

“Yes, indeed !” 

“Then why do you persist in hiss- 
ing the performers?” 

“Why, m-man alive. I w-wasn’t 
h-hissing. I w-was _ s-s-s-simply 
s-s-s-saying to S-s-s--sammie that 
the s-s-s-singing is s-s-s-superb. 
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Temperature Conditions Existing in Rooms 
of Residence Heated by Gravity 


Warm Air System 


Temperature Differences Shown Between 
Three Levels in Room and Other Differences 


By V. S. DAY, Research Professor, University of Illinois* 


HE program of tests for the 

Research Residence of the Na- 
tional Warm Air Heating and Ven- 
tilating Association, at the Univer- 
sity of Illinois, includes an elaborate 
study of temperature conditions ex- 
isting in the various rooms of the 
residence as well as within the indi- 
vidual rooms. Observations of tem- 
peratures have been taken for one 
heating season and the data form 
the basis of this paper. The data 
and conclusions here presented will, 
together with much additional data 
along these same lines, be presented 
in a future bulletin of the Engi- 


neering Experiment Station of the 


University of Illinois. 


The warm air furnace installation 


in use during these temperature 


ob- 





Table 1—Research Residence—Analysis of Temperatures in Rooms for 28 Days, 
from Observations Nos. 15-42 Inclusive 


Temperature ——First Floor—— 
deg. Fahr. at Rec. Din. Kit. Hall 
Re ee 644 623 63.4 69.4 
Breath. level... .. 69.9 700F 69.2 712 
CAE > Wo0 sh whee 721 71.3 708 73.0 


Aver. of floor —— — — — 


breath. and ceiling.68.8 67.9 678 712 
Average for each floor— 


Es ciceeGvecceetect se 64.9 
eT eee 70.1 
RP Es « chd ows adsense 718 
68.9 

Ceiling heights ............ 8’11” 


*Windows open at night. 


Return ducts from 2nd and 3rd floor rooms 5” x 13” 
into walls where shown 



































——Second Floor—— Third Floor 
S. W. WwW. E. 


. Bed Off. Bath Dor. 
66.1 64.1* 64.1 66.1 63.4 62.6* 64.6 
707 68.1 672 69.7 670 66.1 68.9 
73.5 702 686 710 692 695 70.9 


Dor. Aver. 


70.1 675 66.6 68.9 66.5 66.1 68.13 
65.1 63.0 
68.9 66.5 
70.8 69.3 
68.3 66.3 
84” 70” 


Thermostatic control at this point. 





























































































































BASEMENT FLAN 


Research Residence at Urbana, Illinois 
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Figure 2—Temperature Differences Between Various 
Levels in a First Floor Room in the Research Residence 


Temper waar’ ar register ~Degreces fF 


servations has been described in pre- 
vious papers, but is shown again in 
Figure 1. As the temperature data 
undoubtedly will be affected by the 
arrangement of warm air pipes and 
return ducts, it is very important 
that any conclusions drawn take 
into account the general arrange- 
ment of the heating system. 


Figure 1 shows that only one cold 
air grille and return duct was used 
in the tests under consideration. 
This grille was located in the cen- 
tral hall of the residence and air 
from the most remote corners of 
the house could only return by trav- 
eling across floors or down stair- 
cases to it. The pipe sizes were cal- 
culated according to the Standard 
Code Regulating the Installation of 
Warm Air Heating Systems in Res- 
idences. 


In a central position in each of 
the ten heated rooms there was lo- 
cated a standard supporting three 
thermometers—one at the breathing 
level, another four inches above the 
floor and a third one four inches 
below the ceiling. Throughout the 
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tests a thermostat set at 70 degrees 
and located in a central point on the 
first floor controlled the draft door 
movements. At the same time a 
recording thermometer graphed the 
outdoor and the indoor tempera- 
tures. The difference between the 
inside and outside temperatures re- 
corded form the basis for the data 
plotted in Figures 2, 3, 4 and 5. 

In Table 1 temperatures for the 
entire house are tabulated and aver- 
aged. These tabulated data cover a 
period of 28 days, during which a 
variety of weather conditions exist- 
ed. For the period the dry bulb 
temperature outdoors averaged 36.6 
degrees Fahrenheit and the average 
of the thirty thermometers in the 
ten heated rooms of the residence 
was 68.13 degrees Fahrenheit. At 
the breathing level the average. of 
the ten dry bulb temperatures was 
68.9 degrees Fahrenheit. From this 
average value of 68.9 degrees Fahr- 
enheit the coldest room varied only 
2.8 degrees low and the warmest 
room 2.3 degrees high. 

No effort was made to adjust the 
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Figure 3—Temperature Differences Between Various 
Levels in a Second Floor Room in the 
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room temperatures by manipulation 
of pipe or register valves. All pipes 
were full open. Later such adjust- 
ment was tried and it was found 
that by partly closing four of the 
eleven valves the total range of tem- 
perature variations as read on the 
breathing level thermometers was 








readily. Two factors operate to 
cause the condition, namely, rela- 
tively high temperatures of the air 
which leaves the registers and 
ascends to the ceiling, and relatively 
cold temperatures of the air which 
by infiltration and cooling at the 
wall surfaces descends to the floor. 
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Figure 4—Temperature Differences Between Various 
Levels in a Third Floor Room in the Research Residence 


2.2 degrees or about 1.1 degrees 
from the mean. 

Between different levels in the 
rooms marked variations in temper- 
ature existed. Figures 2, 3 and 4 
show graphically the effects ob- 
tained in rooms on first, second and 
third floors, with the indoor-outdoor 
temperature difference as the basis. 
The relatively narrow paths in 
which the experimental points ar- 
range themselves indicate that the 
temperature differences may be cor- 
rectly expressed as functions of the 
indoor-outdoor temperature differ- 
ence. 

The curves turn up rather sharp- 
ly in the cold weather region, a 
condition which may be explained 


The approximate air tempera- 
tures at the registers are shown at 
the tops of Figures 2, 3 and 4. 

In order to further visualize the 
data contained in Figure 2, another 
form of charting has been used in 
Figure 5. Here the three thermome- 
ters are shown with the breathing 
level theremometer always main- 
tained at 70 degrees Fahrenheit. 
The ceiling and floor temperature 
may be read directly from the chart 
for any outdoor temperature. Thus 
it is shown that in 20-degree 
weather the floor temperature, in 
this particular room and _ installa- 
tion, was 63 degrees Fahrenheit and 
the ceiling temperature 73 degrees 
Fahrenheit. In zero weather the 
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temperature variation between ceil- 
ing and floor might be as great as 
17 or 18 degrees,’ with the floor 
12 degrees colder than the breathing 
level. Figure 4 indicates that the 
temperature differential used in the 
calculation of the heat loss from the 
exposed ceilings of the third floor 
should have been 76 degrees instead 
of 70 degrees. 


It will be of interest to heating 
engineers to express the data in 
terms of temperature differences 
per foot of height. This has been 
done in Table 2 and it is shown that 
the coefficient of temperature in- 
crease per foot of height was ap- 
proximately 2.5 degree zero weather 
and 1 degree in freezing weather. 

In this connection it is interesting 
to note that Ritshel’s equation for 





Table 2—Temperature Increase 
Per Foot of Elevation 
Outdoor temp. 


deg. Fahr. 
70 deg. Fahr. Temperature increase per 


inside at foot of elevation 
breathing line 1st floor 2nd floor 3rd floor 
Ce shav ce ersk 2.40 a; 2.52 
«RS as Seed 1.58 1.89 7a 
+ Re ae, ae 1.21 1.37 1.33 
ae 1.01 1.04 
ME eS . 0.79 0.76 0.85 
eT Pee 0.70 0.61 0.71 
= ee a 0.67 0.52 0.60 





the variation in air temperature 
above or below a breathing line tem- 
perature of 70 degrees Fahrenheit 
in a room 10 feet high and with an 
outside temperature of zero degree 
Fahrenheit, gives a correction of 
about 2 degrees Fahrenheit per foot 
of height. Practice varies from this 
figure down to 1 degree Fahrenheit 
per foot for very high rooms and a 
common allowance is 2 per cent of 
the breathing line temperature per 
foot of height above or below the 
breathing line. The effect of metal 
weather strips at all windows and 
separate air return systems from 
each room on the variation in air 
temperatures between floor and 
ceiling will be determined in later 
tests in the residence. 


The importance of such data as 
these in computing heat losses 





‘No continuous zero weather existed 
and the tests are being continued for the 
verification of the accuracy of the curves. 











































32 AMERICAN ARTISAN AND HARDWARE RECORD 


Ceiling A 8-1!" 

















6 


Ternocrawvre at 
breathing level 70 °F] 

















iy V 
eo? 7H] 
tl 





/ 











4 
& tf V4 j 
Nh 


/ 





| yy) 



























































AVS ASSN TN 


SVNSSSSV SSS SSS ST SSS TT SVSLS ST SSS SS SS TS VS 





58 59 GO Gl G2 GF OF GS G& G67 G 6? 7 73 (a4 
Temperature Pele CS 


——--~— 


RESIDENCE, RECEPTION -ROO/4 
IRE VARIATION 


RESEARC. 
TEMPERA 


ITH HEIGHT 


Figure 5. Research Residence, Reception Room Temperature Variation 
with Height 


through cold floors and ceilings can 
hardly be overestimated and similar 
records on other types of buildings 
are greatly needed. 


Wants Best Cost Rules 


for Figuring Warm 
Air Furnace Job 
To AMERICAN ARTISAN: 

What is the best rule known to 
use in selling warm air furnaces; 
that is, sending out salesmen with 
proper kinds of blanks to figure 
warm air furnaces to be installed. 
How much is allowed for carting 
and what percentage is added for 
selling, etc., and so on? 

We find that most every concern 
has a different rule for their sales- 


men. Have you any printed rule 
which you believe is the rule that 
works out the best? We would be 
very glad to have first-hand infor- 
mation on this subject. 
Yours truly, 
H. E. Hesster Company. 





W. E. Lamneck Company 
Out with New Attractive 
Furnace Fittings Catalog 

The W. E. Lamneck Company, 
Columbus, Ohio, has prepared a 
new catalog on furnace fittings. 

In this catalog will be found all 
the latest Lamneck perfections and 
developments. The company manu- 
factures a complete line of furnace 
fittings, laundry dryers and stove 
pipe and elbows. 
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Copies of the new catalog are 
now available for distribution and 
will be sent to sheet metal and 
warm air heating contractors who 
make requests for them. Write for 
yours at once. 





C. M. Whitman Invents 
New Type of Stove Which 
Reduces Fuel Consumption 

A new invention in the way of a 
stove has been invented by C. M. 
Whitman, 812 West Main street, 
Henryetta, Oklahoma. The feature 
of the stove is that it produces the 
maximum amount of heat with a 
minimum amount of fuel. 

The stove comprises a hollow 
base having a central casing seated 









































Showing the Stove 


therein and having an opening at its 
bottom, while outer casings on the 
base are spaced from the first cas- 
ing, a coupling connecting the cas- 
ings together adjacent to their 
upper ends, while outlet pipes are 
connected to the lower portions of 
the outer casings and a burner is 
arranged in the central casing. The 
construction permits of a perfect 
commingling of air with the heat 
units, and consequently provides 
for a perfect combustion and a 
maximum amount of heat with a 
minimum amount of fuel. 

The fuel used is oil and gas. The 
stove keeps the air in circulation 
wherever it is used. The principle 
of the burner can be seen from the 
accompanying illustration. 

Send us your furnace installa- 
tions. 
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at Grand Rapids 


Exhibits Best In Years — George 
W. McCabe Advanced to President 


A LARGE attendance and heavy 
buying characterized the Mich- 
igan Retail Hardware Association 
convention, held at Grand Rapids, 
Michigan, February 8 to 11, 1926. 
The sessions were held in the as- 
sembly hall of the Pantlind Hotel, 
President Scott Kendrick, of Flint, 
presiding. 





Scott Kendrick, 
Retiring President 


Many inspiring addresses were 
given on subjects and problems of 
interest and confronting the indus- 
try. 

Mayor Elvin Swarthout of Grand 
Rapids and President Scott Ken- 
drick both delivered stirring ad- 
dresses of welcome. 

Inequalities in the public school 
system and in business were criti- 
cized as presenting handicaps to 
young men by Roy F. Soule, editor 
of Hardware Dealers magazine, 
New York, in his address, “Live 
and Help Live,” at the meeting of 
the Michigan Retail Hardware As- 
sociation in the Pantlind Hotel 
Wednesday. 

“To say that every boy born in 
the United States has an equal 
chance to become president is ridic- 


ulous,” said Mr. Soule. “As long 
as we have states controlling educa- 
tion and no national program, as 
long as we have some states offer- 
ing a three months’ term and usual- 
ly inadequate equipment compared 
with states offering longer terms 
and better equipment, we will con- 
tinue to handicap children in pre- 
paring themselves for the office of 
president of this country. 

“The slogan of business used to 
be ‘live and let live.’ Now it has 
no place in modern codes of: busi- 
ness where the slogan is ‘live and 
help to live.’ ” 

R. W. Hatcher of Milledgeville, 
Georgia, president of the National 
Retail Hardware Association, told 
of the work of that organization. 

The program provided for an ad- 
dress by I. Moerland, Grand Rap- 
ids, on “Group Buying.” 

Speakers on the Thursday pro- 
gram were T. F. Burton, Detroit, 
and Robert J. Murray, Honesdale, 
Pennsylvania. 

The report of Secretary Arthur 
J. Scott of Marine City was as fol- 
lows : 

Annual Report of Secretary 
Arthur J. Scott 

Once more it becomes a pleasure 
as well as a duty for me to summa- 
rize the work of our concentrated 
efforts during the past year, and the 
same old thought comes back to me: 
what a grand and meritorious work 
this is in which we are all working 
together for a common purpose. 

It is not surprising that we have 
been able to acquire a degree of 
strength and prosperity which are 
proving important factors in help- 
ing us to accomplish those purposes 
for which we were organized. 

The record of our association 
since our last convention shows very 
gratifying progress in all depart- 
ments. We have achieved a num- 
ber of ‘important accomplishments 


in the interest of the hardware 
trade and the membership as a 
whole has displayed a greater de- 
gree of active interest. 

You no doubt have all read the 
association’s record as printed in 
our souvenir program and if you 
have glanced over the membership 
figures contained therein you will 
note that every year since 1908 we 
have increased our membership over 
the preceding year, and we have 
gotten to the point where the in- 
creases, if any, will be very small 
from now on, as practically all the 
representative hardware dealers in 
the state are now members. Mich- 
igan is still in the lead with a good 
margin and is the largest single state 
hardware association in the United 
States. 

At the time of our last conven- 





George W. McCabe. 
President. 


tion we reported a membership of 
1731; 128 of these dealers have 
gone out of business, resigned or 
their membership has been cancelled 
for non-payment of dues. Deduct- 
ing these 126, we have 1,605 of our 
old members. We have added 130 
new members this year, which gives 
us a total paid up membership at 
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this time of 1,735, a gain of only 
four members. 

I am enthusiastic about 
group meetings. Thirty-two were 
held during the past year with in- 
creased interest and attendance. 
They feel they are receiving real 
help and benefit from these round 
table discussions and from the talks 
given by Field Secretary Nelson 
and other officers of the association. 

Much interest has been shown in 
our bargain and information bul- 
letin and many members have dis- 
posed of dead and over stocks, and 
others have made _ considerable 
money through taking advantage of 
the special offers which these bul- 
letins contain. 

Field Secretary C. F. Nelson is 
kept very busy helping members 
with their store problems. He made 
personal calls at 1,004 stores during 
the year. 

We gave special information, an- 
swering questions of every charac- 
ter pertaining to the conduct of a 
hardware store, including such in- 
formation as the sources of supply 
for new and obsolete merchandise, 
repairs, etc. This service was given 
to 411 members. 

We helped 59 members with store 
and stock arrangement. 

Gave advertising help to 16 mem- 
bers. 

Helped 56 members with the in- 
stallation of Better Business Rec- 
ords. 

Gave legal advice to 29 members. 

Made business analysis for 43 
members. 

Checked books for 16 members 
and gave other miscellaneous serv- 
ices to members, such as helping 
them with their Profit and Loss 
statements, Income Tax reports, 
etc. 

A word about hardware mutual 
fire insurance would not be amiss at 
this time iri view of the gratifying 
statements issued at the close of the 
last fiscal year by our several strong 
hardware mutual companies. Their 
statements show large increases in 
the volume of business, an increase 
in their assets and a healthy addi- 
tion to their surpluses. For years 


very 


these companies have returned from 


40 to 50 per cent of the premium 
which is a large saving in this item 
of overhead expense. 

The Twenty-sixth Annual Con- 
gress of the National Retail Hard- 
ware Association was held in Phila- 
delphia June 22 to 28 last. The 
convention theme was: “The Hard- 
ware Retailer’s. Obligation.” The 
addresses and discussions centered 
around the Hardware Retailer’s 
Ethical Code as adopted by the Na- 
tional and State associations some 
time ago. 

Election of Officers 

George W. McCabe, Petoskey, 
was advanced from vice-president 
to president as a result of the an- 
nual election Thursday in the Pant- 
lind Hotel. Cassius L. Glasgow, 
Nashville, was elected vice-presi- 
dent. Arthur J. Scott, Marine City, 
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was re-elected secretary, and Wil- 
liam Moore of Detroit was re- 
elected treasurer. Charles F. Nel- 
son, Marine City, is scheduled for 
re-appointment as field secretary. 

Scott Kendrick of Flint, retiring 
president, was elected a member of 
the executive board, as were James 
Draper of Detroit and W. Bruske 
of Saginaw, while Warren A. Slack 
of Bad Axe and Harry C. Waters 
of Paw Paw were re-elected mem- 
bers. 

Exhibits were inspected Thursday 
afternoon and the annual banquet 
was to be held in the Coliseum 
Thursday night. Selection of the 
convention city for 1927 was sched- 
uled at the closing session Friday 
afternoon. Sentiment was said to 
be strongly in favor of returning to 
Grand Rapids. 


Visiting With the Exhibitors at the 
Michigan Hardware Show 


Michigan as Usual Kept Its 
Record of Going ‘‘Over the Top”’ 


By MISS ETTA COHN 


NOTHER successful exhibit 

can be added to Michigan's 
long list of successful conventions 
and it seems hardly fair to omit 
particular mention of Exhibit Man- 
ager K. S. Judson and his efficient 
wife, as well as Secretary A. J. 
Scott, to whom due credit must be 
given. 

The Michigan Hardware Conven- 
tion has always been known to be a 
real buying convention and 1926 
went “over the top” also. 

The new blue front furnace in 
the already complete International 
line is a winner, so the International 
Heater Company folks—D. E. Mc- 
Cabe, Les Taylor, L. J. Brien and 
Charles Hoffman—at the convention 
said. The boys are all quite enthu- 
siastic over their new vice-president 
in charge of sales, W. C. Kimball, 
and are looking forward to wonder- 
ful business in 1926. 

I understand that T. Reed Mack- 
in took exception to my comment 
on his personal appearance in my 


report of the Indiana convention, 
but all I can say is I repeat it and 
mean what I said. 

Among the newcomers at the 
Michigan Show, although by no 
means new in the State of Michi- 
gan were our good friends the 
Lennox Furnace Company of Mar- 
shalltown, Iowa. R. T. Wasson of 
the home office and H. O. McElwain 
expressed themselves as _ pleased 
with their tryout and 1927 will also 
*find them among those present. 

F. Bolds kept pretty busy inter- 
viewing Caloric and Monitor friends 
and prospects as he was alone in 
the Monitor Furnace Company’s 
exhibit. 

The Perfection Stove Company 
of Cleveland as usual displayed 
their fine line of oil stoves and it 
took the combined efforts of the 
eight company representatives to 
take care of their dealers. E. R. 
Porch, district manager, had six of 
his own men with him—L. E. Buss, 
J. R. Berg, G. B. Boutwill, C. A. 
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Dolan, F. A. Nash, J. T. Kotcher— 
in addition to Fred Gibbs of the 
Chicago office. 

Dee Carney and Glen Burgess 
were mighty glad to see Dick Judd 
Thursday when he came up from 
Dowagiac to assist them in greeting 
the many friends Premier Furnace 
Company have.made in Michigan. 
Not a few visitors asked for our 
friends, Harry Woods and Buck 
Taylor. 

Bill Laffin, Chicago manager of 
Tuttle & Bailey Manufacturing 
Company, is a splendid picker of 
men as is evidenced by the trio of 
salesmen he had with him. Bill and 
his salesmen—M. T. Cornwell, 
L. E. Sampson and J. F. Barclay 
were, as usual, quite enthusiastic 
about Michigan. 

The popularity of Tee Bee regis- 
ters in Michigan and throughout this 
territory is in no small measure due 
to the personal popularity of the 
representatives of the company who 
firmly believe in Tee Bee products 
and, therefore, can sell them. They 
make friends of their customers. 

C. T. Mullen, president of the 
Mt. Vernon Furnace & Supply 
Company, and Tommy Thompson 
were quite enthusiastic about the 
new improvements in their line— 
the ball bearing shaker on their fur- 
nace, the flue clean out door and the 
new coal chute door which are, ap- 
parently, all going over big with the 
trade. 

Charlie Glessner and John P. 
Brooks were the Chicago represent- 
atives of Excelsior Steel Furnace 
who came on to Michigan to help 
their Michigan representative, R. H. 
Bristol. The Excelsior folks are all 
busy and happy, as “business is 
fine.” Incidentally, President A. W. 
Glessner is in Florida with his fam- 
ily, taking his usual winter vacation. 

Another new furnace on display 
was that of the Marshalltown Heat- 
er Company who made their debut 
in Michigan this year. W. J. Fiala, 
R. B. Emerson and E. G. Isbey did 
the honors. 

The Fox Furnace Company, as to 
be expected, had one of the most 
attractive booths and it seemed that 
every time I walked by the com- 





pany’s three live representatives, 
E. H. Skinner, M. Piggot and J. A. 
Ruetty, were busy jotting down or- 
ders. 

Ned Snyder and Gilbert Moore 
started out the very first morning 
getting business for Rudy Furnace 
Company. The big Rudy Giant dis- 
played in their booth was sold im- 
mediately to their dealer, Geo. F. 
Cornell & Son Company for use in 
the new Nazarene Church at Grand 
Rapids. They told me all about the 
wonderful trip President and Mrs. 
Rudolphi are taking with their 
daughter, Helen. They have just 
sailed on the Empress of France for 
a Mediterranean trip and on their 
way home will take in London and 
Paris, taking this opportunity to be- 
come personally acquainted with 
their London distributors who are 
selling hundreds of Rudy furnaces 
in’ Great Britain each year. 

Yes, the Gilt Edge furnace peo- 
ple were there—A. G. Pomrening 
(Pom), Travers Daniels, Jr., and 
C. J. Heyboer, and they could have 
used several more salesmen without 
much trouble as the Schwab Fire- 
side Furnace, as well as the regular 
line, created quite a bit of interest 
among the dealers. 

The Peninsular Circulator, Warm 
Air Furnaces and Oak Stoves drew 
many interested dealers to the booth 
and E, P. Oviatt and W. E. Wilker- 
son were more than pleased with 
the orders taken. 

As usual The Ideal Furnace Com- 
pany of Detroit had quite an attrac- 
tive display with C. E. Pfaff in 
charge. 

Gus Ruhling and Fred Russell 
had one of the most attractive tool 
displays—in fact, they are to be 
congratulated upon the effective 
manner in which they displayed 
V. & B. and Greenlee tools, which 
companies they represent. Jack Ed- 
wards, who represents the Greenlee 
Company, worked with them in 
their booth. 

One of the most popular of the 
Michigan salesmen is our good old 
friend Charlie Nason, who repre- 
sents Milwaukee Corrugating Com- 
pany. Charlie this year had with 
him Fred F. Foster, manager of the 
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Furnace Pipe Bepartment, and 
those who know both the boys do 
not need to stretch their imagina- 
tions to picture the always crowded 
Milcor booth. 

Wayne Young of the U. S. Reg- 
ister Company displayed his prod- 
ucts in an attractive booth joining 
that of their jobbers, the W. C. 
Hopson Company, who featured 
quite a complete line of sheet metal 
and warm air heating supplies. The 
Hopson representatives constantly 
on the job were J. E. Behler and 
D. Witmer, although Mr. Hopson 
himself and Mr. Hazenberg came 
over occasionally to help out. 

A. F. Hem of the Chicago office 
of the Utica Heater Company is 
getting to be quite a “convention- 
goer.” He spent practically all week 
with his salesman, Henry T. Koes- 
sel, greeting Michigan dealers and, 
of course, writing orders. 

Although the H. & C. Registers 
were displayed by his jobbers, 
Ralph W. Blanchard came up to 
spend “at least a day,” as he put 
it, saying “Hlello!” to Michigan 
friends. 

The American Steel & Wire 
Company are the souls of hospitality 
when it comes to conventions. They 
always manage to have a big booth 
with plenty of comfortable chairs. 

The stove interests—coal, gas, oil 
and combination—were well repre- 
sented in the following displays: 
Albert Lea Foundry Company, Al- 
len Manufacturing Company, An- 
chor Stove and Range Company, 
American Gas Machine Company, 
The Beckwith Company, Coleman 
Lamp Company, Dangler Stove 
Company and Quick Meal Range 
Company (both divisions of the 
American Stove Company), Elgin 
Stove and Oven Company, Inde- 
pendent Stove Company, Jungar 
Stove and Range Company, Majes- 
tic Manufacturing Company, Mon- 
arch Malleable Iron Range Com- 
pany, Reps Heater Company. 

And last but by no means least 
attractive was the bindery twine ex- 
hibit of the Michigan State Indus- 
tries, where were exhibited and sold 
products made in the Michigan 
Penal Institutions. 
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Iowa Hardware Men Report Better Busi- 
ness in Spite of Corn Situation 


Delegates Spend Time in Open 
Forum Discussion and Careful Buying 


HE twenty-eighth Annual Con- 

vention of the Iowa Retail 
Hardware Association, held Febru- 
ary 9, 10, 11 and 12 at Hotel Sav- 
ery, Des Moines, Iowa, will go down 
in Iowa history as an outstanding 
example of the value of association 
work. The convention was opened 
Tuesday morning by President W. 
F. Mueller. 

The delegates joined in singing 
several catchy songs, followed by 
the famous Iowa Tall Corn song. 

Members of the Des Moines 
Street Railway’s Glee Club ren- 
dered several numbers, while dele- 
gates found seats. 

A departure from the proposed 
program was deemed advisable, the 
President reserving his annual ad- 
dress for a later session. 


The committee in charge of the 
Question Box Hour consisted of L. 
C. Abbott in charge, assisted by 
Herbert P. Sheets and Thomas A. 
Nichols. Question Number One on 
this list was singled out for discus- 
sion. This question was, “What can 
be done to bring a return of Gen- 
eral Prosperity?” This was admit- 
ted by Mr. Abbott to be a rather 
hard as well as broad question and 
he called for answers. 

The first man up mentioned the 
lowa corn situation, and for some 
time the assemblage heard from 
many members concerning the qual- 
ity and condition of corn in their 
respective communities. 

Herbert Sheets was called on to 
give an answer to this question. 
Mr. Sheets said that the hardware 
men must always get down to facts 
in any case and he presumed that 
the general prosperity mentioned in 
this question applied to hardware 
men in particular. He said that con- 
ditions show that the public today is 
buying more things which tend to 
give them pleasure. Things that 


By J. F. JOHNSON 


appeal to the emotions and appetite 
are more in demand at present than 
at any past time. “The general pros- 
perity of the hardware retailer will 
return,” he said, “when this condi- 
tion begins to change. In the mean- 
time the hardware man must face 
facts as they apply to his individual 
locality and if he finds his business 
going backward he must apply 
means to remedy.” 

Mr. Sheets cited several cases of 
dealers who found that, although 





President W. F. Mueller. 


they had had prosperous businesse 
for years, suddenly found them- 
selves in a losing business. One case 
was easily remedied by cutting ex- 
penses in half. Sales in this store 
had fallen off to a very marked de- 
gree, yet the proprietor could not 
see how he could get along with 
less help than he had been using for 
several years. After this dealer had 
tried every other means of putting 
his business back unsuccessfully, he 
cut his help and began to make 
a profit. 

Another retailer who had been 
firmly established for years in a 
manufacturing center suddenly 
found himself without his biggest 
business. The factories moved and 


he failed to realize that his store 
was no longer in a favorable local- 
ity. Instead of realizing that he 
could not possibly hold this busi- 
ness he struggled to get it, even go- 
ing to an expense of hiring sales- 
men. The figures showed that be- 
sides a loss of business he was 
incurring additional sales expense. 

Mr. Abbott and Mr. Sheets gave 
explanations of this campaign, as it 
seemed a good many dealers did not 
learn of the campaign until ap- 
proached by members of the Wal- 
lace’s farmer staff. It was pointed 
out by Mr. Sheets as highly desir- 
able in reaching the home town 
market—the men who are your cus- 
tomers. The matter of copy and its 
relation to copy of mail order 
houses was quite thoroughly dis- 
cussed. 

Many of the men stated that they 
had signed up for this advertising 
campaign. 

Although no one was ready to 
leave the questions, so much time 
had been taken that other questions 
on the list were held for future 
meetings. 

Mr. Herbert P. Sheets was in- 
troduced and the subject of his talk 
was “One-Nine-Two-Five.” Mr. 
Sheets, as Secretary of the National 
Retail Hardware Association, talked 
about association work and its re- 
sults. 

In compiling a list of trade evils 
requested by members, Mr. Sheets 
stated that he had gone over rec- 
ords for the past quarter of a cen- 
tury. He found, he said, that these 
records revealed numerous different 
attempts to solve more numerous 
trade evils. His conclusion after 
perusal and study of these records 
was that many evils are never really 
eliminated, inasmuch as we find 
them cropping up again after ten or 
fifteen years in another form. 
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Installment selling, Mr. Sheets 
explained, proved to add enormous- 
ly to the cost of selling. Further- 
more, this practice has caused over- 
selling. 

Bankers at first saw big oppor- 
tunity in instalment business, but 
this condition is now reversed. 

Figures show, Mr. Sheets de- 
clared, that 75 or 80 per cent of the 
population is already obligated be- 
yond its ability to pay, because of 
too much selling on the installment 
plan. 

During a recent strike, Mr. Sheets 
pointed out the stores of a certain 
locality were obliged to extend 
credit on necessities such as gro- 
ceries, hardware, etc. When the 
workers had returned it was found 
that they kept up the payments 
on installment-purchased luxuries, 
while the hardware man and grocer 
suffered loss. 

Another instance of big associa- 
tion work by the retail hardware 
organization was revealed by Mr. 
Sheets in connection with the popu- 
lar taught theory of profit on sales 
in schools. “It was found,” he 
said, “that out of 110 arithmetics 
examined 96 of them contained er- 
roneous methods of figuring profit. 
The association rewrote 450 prob- 
lems shown in these arithmetics and 
copies were sent to the publishers 
and most of them agreed that the 
association was right. Two pub- 
lishers have already revised their 
books. 

“They are finding much opposi- 
tion in having these changes made,” 
he said, “but as it is as much to the 
public’s interest and benefit as well 
as to the retailer, it will eventually 
win out. 

“It is necessary,” he said, “that the 
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Group of Iowa Retail Hardware Men at Des Moines Convention 


coming generation be correctly in- 
formed as to the proper methods of 
figuring profit and conducting busi- 
ness.” 

The National Distribution Con- 
ferences have brought out the fact 
that the retailers of the country are 
the most progressive of all the 
branches of industry in obtaining 
data in regard to their business. 
Also, said Mr. Sheets, it was re- 
vealed that the hardware retailers 
led all other retailers. 

“Wholesalers and manufacturers,’ 
he said, “were far behind in serv- 
ing the trade as well as the public 
in this connection.” 

As much can not be accomplished 
working alone in one branch of the 
industry, it was decided by the 
board of the National organization 
to open ways by which the Whole- 
salers and Manufacturers would 
work with them. 

Mr. Sheets also told about the 
activities of the National Associa- 
tion Council. This Council commit- 
tee, said Mr. Sheets, is legislative 
in a great measure. It has already 
been heard by law-making bodies on 
various trade evils. 

One of these evils was the prac- 
tice of manufacturers of some lines 
of merchandise selling by mail-.with- 
out orders, the goods being shipped 
out on a chance that it will be kept 
and paid for. 

Another trade evil on which the 
Council committee is working for 
legislation is in the sale of Army 
and Navy goods not rightfully so 
named. 

Mr. Sheets spoke also of other ac- 
tivities of the National Association 
and his talk was well received. 

President Mueller suggested that 
a telegram of greeting be sent to 


’ 








each of the Retail Hardware Asso- 
ciations of Michigan, New York 
and North Dakota, which Associa- 
tions are also in convention this 
week. 

It was agreed unanimously by 
the delegates that this should be 
done and the matter was left to 
Secretary A. R. Sale. 

Wednesday Morning. 

With a gathering considerably 
larger than present on Tuesday, 
President Mueller opened the ses- 
sion. 

After a few songs, President 
Mueller gave his annual address. 

President W. F. Mueller’s Ad- 

dress at Fort Dodge, Iowa, 
Tuesday, February 9 

Once more we have met to shake 
hands, make new acquaintances and 
renew the former ones. 

It was my good fortune to attend 
a number of the Iowa group meet- 
ings held last fall. Some of the 
most vexatious questions to come 
up seemed to center around meeting 
mail order house, chain and depart- 
ment store competition; direct to 
consumer selling and numerous pre- 
mium proposition; buying at right 
prices, installment selling, extension 
and handling of credits, reduction 
of overhead, and more satisfactory 
returns from our business. 

Association Services 

Your officia's are very glad to re- 
port that the Iowa association lost 
very few if any members due to in- 
creasing the dues last year. This 
increase enabled your association to 
render the membership greatly in- 
creased services. For the first time 
in our history we were able to put 
out a field man. Mr. Deering has 
called on many of you. He is always 
ready to advise with you on any 
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question, may it bé store arrange- 
ment, window dressing, merchan- 
disée display, bookkeeping, inspec- 
tion of insurance policies, etc., etc. 
Group meetings were held at Ot- 
tumwa, Washington, Cedar Rapids, 
Marshalltown, Calmar and Charles 
City. The attendance was very good 
in most places, ranging from thirty- 
five to sixty. 


It is a pity that not more of the 
members see fit to avail themselves 
of the services that the Iowa and 
National office stand ready to give, 
gladly, for the asking. How many 
of us know that the home office has 
a freight auditing service? Those 
who have used this service have 


eral institutions have started this 
work at different times, but gave it 
up on account of being too big a 
job and too expensive. 


Following President Mueller’s 
address, Mr. Hugh J. Hughes of 
Washington, D. C., was introduced 
and his talk was on “What the St. 
Lawrence Ship Canal Means to 
Iowa.” Mr. Hughes has spent many 
years in statistical and research work 
and his talk was composed of fig- 
ures and concrete facts regarding 
the desirability of a direct ocean 
liner channel from Chicago and 
Duluth out through the St. Law 
rence to Europe. 

The question box was next on 





H. F. Leibsle, A. R. Sale, W. F. Mueller, Albert Bojens, E. M. Healey, Frank 
Slaboch and T. A. Nichols 


usually been reimbursed to quite an 
extent in refunded overcharges. 
The monthly exchange sheets move 
thousands of dollars worth of dead 
merchandise each month. The sales 
talks sent us the past eighteen 
months were gotten up at consider- 
able expense and their value cannot 
be estimated from an educational 
standpoint. 

Our national office is one to be 
proud of. Without a doubt, it is 
the largest and best of its kind in 
our country. Even our government 
sends its officials there for informa- 
tion or has Mr. Sheets and his help- 
ers come to Washington. This en- 
tire office with its corps of workers 
are at your service. 

Their research work in connec- 
tion with the hardware business is 
a big work in itself. It is worth 
more than your membership fee 
alone—provided you use it. Sev- 


the program and L. C. Abbott, G. 
A. Knutson and George Healey 
formed the committee in charge. 
“Why should dealers deliver imple- 
ments free?” was asked. 

A short discussion of this ques- 
tion brought out the fact that con- 
ditions and localities governed the 
action of dealers in charging or not 
charging for delivery. 

One dealer said that while he did 
not sell implements, he delivered 
large articles free up to as far as 50 
miles. He said on stoves he found 
that he could do this using only one 
man, the driver of the truck. He 
saved the expense of another man 
by securing the services of the cus- 
tomer in helping to unload and he 
said that he was able to do this in 
return for free delivery. 

Another dealer said he always 
charged for delivery service and be- 
lieved he did not lose business’ by 
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doing so. 

The question, “Do you think the 
retailer dealer gets $10 worth out 
of this session? What good does 
this Association do the retailer?” 
took up most of the rest of the ses- 
sion, and as member after member 
took the floor it was easily seen that 
while some men hadn’t as_ yet 
learned the value of intangible 
things, most of the members knew 
full well in dollars and cents why 
they belonged to the Association 
and that they were receiving far 
more value from such membership 
than the cost of affiliation. 


Mr. Abbott cited insurance sav- 
ings, which he declared alone was 
sure proof that every member was 
getting his money’s worth. 


One dealer located in a moderate- 
sized town said he would pay as 
much as $100 if necessary to ob- 
tain the information and sales help 
that he gets from Association mem- 
bership. Many dealers voiced ap- 
preciation of the group meetings 
held last year. 

“What about the campaign put on 
by the Wallaces’ Farmer?” was 
asked for again and after a pream- 
ble by Mr. Abbott, a short discus- 
sion along the lines of the discus- 
sion Tuesday followed. 

A talk by F. B. Chouinard, “Mer- 
chandising Electrified Hardware,” 
followed. Mr. Chouinard pointed 
out the desirability of the hardware 
dealer selling electrified hardware 
because of the fact that electrified 
articles eliminated the non-electric 
article, and many of these later were 
formerly standard merchandise in 
hardware stores. 

The Thursday and Friday ses- 
sions were carried out as per pro- 
gram. 

Adequate provision was made for 
the entertainment of the ladies, who 
were present in large numbers. 

Report of Secretary A. R. Sale 

The units of moving force in any 
co-operative institution are the 
members. If half the units push 
ahead, the other half pull back—it 
stands still. Progress or decadence 
is measured by the impulse of the 
units composing the body. 

The officers of the organization 
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can but point the way, blaze the 
trail, smooth out the ruts and steer 
the machine. The impulse, the 
force, the power lies with its mem- 
bers. Co-operation is the unified 
force of all the units acting in 
unison. 

The tendency in human affairs is 
to self satisfaction and complacency 
in success, while calmly ignoring the 
steps by which we have attained, 
leaving to ambitious contemporaries 





C. B. Hill and Karl L. Knight 


the further promotion of our objec- 
tives. 

Our field surveys for the past 
three years covering 1,048 inspec- 
tions made by our fieldmen show 
that our insurance department might 
well double its holdings among our 
own people. 

As taken from the books of the 
members, the insurance is as fol- 
lows: 

Per cent 
Iowa Hardware Mutual. .54+ $5,244,000 
Other Hardware Mutuals.10+ $1,100,000 
Stock Companies ....... 33+ $3,340,000 


RMD 805d 0 4 chwhass odek 97+ $9,684,000 


In other words, we are about half 
way co-operative in our insurance 
patronage. 

We can readily understand the 10 
per cent to Other Hardware Mu- 
tuals, but the sloughing off the 33 
per cent to stock companies and the 
forfeiting of $35,000 in cool cash 


savings shows that a little more in- 
tensive co-operation would be a 
good thing for the company and a 
still better one for the individuals 
who are responsible for this record. 

We might multiply comments on 
this to show how this would in- 
crease our insurance department's 
assets, the volume of insurance in 
force, the reduction in overhead, in- 
crease in surplus without going out- 
side of our own ranks and with 
very little additional expense. 

Installment Selling 

One of the most spicy and inter- 
esting discussions that ever en- 
livened the sessions of the National 
Hardware Convention occurred at 
the last meeting in Philadelphia on 
the subject of Installment Selling. 

Ever since that historic debate 
the columns of the Hardware Re- 
tailer have reverberated with the 
echoes of the discussion. Every 
trade journal in the country has 
played up leading editorials for or 
against the system and still the 
merry war goes on. 

Meanwhile the buying public is 
coaxed and persuaded to purchase 
necessities, luxuries and automobiles 
by the “dollar down” plan, leaving 
the learned doctors of finance to fig- 
ure out how much interest they 
really pay and just when the period 
of broken credit will arrive. 

Last year the American public 
spent $160 per family for goods on 
the easy payment plan. This makes 
a total of four billion dollars. But 
what share of this does the hard- 
ware store get? The department 
store, the furniture store, the spe- 
cialty shops, the public utility peo- 
ple, all selling hardware, are doing 
the business. 

Doubtless the people have over- 
bought on automobiles and are now 
going wild on radios, yet the savings 
banks are still piling up their bil- 
lions, having grown from six bil- 
lions in 1920 to nine billions in 
1925. This does not indicate that 
the country is going broke on buy- 
ing on the easy-pay plan. 

Secretaries’ Conference 

The Secretaries’ Conference of 

1925 was called to meet at the Na- 


AMERICAN ARTISAN AND HARDWARE RECORD 39 


tional Office in Indianapolis, Sep- 
tember 29-October 2. 

Of all the association functions, 
that is probably the most business- 
like, with the least frills and side 
issues of any of the numerous hard- 
ware meetings of the year. 

Specimen topics: Accounting, 
Collective-buying, Maintaining Ac- 
tive Interest, Group Meetings, 
Making Conventions Pay, Analysis 
of Business Statements (submitted 
for study), Efficient Field Service, 
Financing an Association, etc. 

On each topic there is a leader 
who prepares a paper which is sub- 
mitted for publication after it has 
been submitted to the none too gen- 
tle criticisms of the secretarial body. 

The topic assigned to your repre- 
sentative in the Conference was 
“The Problem of Active Interest.” 
That is, how to persuade you mem- 





J. B. Crew, E. M. Healey and Herbert 
P. Sheets 


bers to be constantly alive to the 
work of the association. 
Group Meetings 

During the past season group 

meetings were held at the following 


places : 

Ottumwa ++. September 9 
Washington ........September 10 
Cedar Rapids .......September 23 
Marshalltown .......September 24 
| OIE her October 28 
Charles City ........ October 29 
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What and Who Were Seen at the 
Des Moines, Iowa, Show 


Every Inch of Space Employed at Coli- 
seum With Interesting Hardware Exhibits 


NE of the first and biggest 
booths at the lowa Hardware 
Exhibit was the Lennox Furnace 
Company stronghold. The famous 
Type E and the big Heavy Duty 
furnaces were displayed. Fred 
Hynds, Treasurer and Secretary, 
was in charge, and Ed. W. Hunter, 
R. E. Pauley and F. J. Kiesch were 
also on the job. The long line of 
coats running from one end of the 
booth clear across to the other end 
showed that many retailers were 
making the Torrid Zone booth their 
headquarters. 

Viewing a half section of a Cab- 
inet Heater is something new yet 
and this interesting method of show- 
ing the inner construction of the 
Sunbeam Cabinet Heater stopped 
many dealers at the Fox Furnace 
Company booth. W. R. Cameron, 
who was in charge, also kept busy 
showing the Sunbeam cast furnace 
and the new Sunbeam steel furnace. 
Mr. Cameron had many requests 
for his Mr. Zero souvenir; the man 
with a thousand funny faces. 

Joe Burgess came on from Rock 

Island and was busy showing his 
Iowa friends the Rock Island No- 
Streak, Vol-Yum and Out-O-Wall 
registers. S. E. McLaughlin and 
J. H. Roebel were in his booth, giv- 
ing him a lift on sales. 
» Wood faces artistically fitted to- 
gether formed the railing of the U. 
S. Register Company booth, where 
H. J. Somers, Branch Manager, was 
in charge. Mr. Somers and O. D. 
Stansberry had an unusual numbet 
of guests seeking the rare souvenir 
which they passed out. This was a 
combination key ring, cork screw 
and bottle opener. Their full line 
of Jones National, National Capital 
and National Registers attracted at- 
tention also along with their display 
of furnace pipe and fittings. 

Moore Brothers, Joliet, Illinois, 
were there, too, and they had a well- 
arranged booth showing their gas 
ranges, encased heaters No. 17, coal 


ranges and 3-way heater. Ed. 
Marsh was in charge and J. A, 
Carey, Sales Manager, was busy 
helping him out. 

Wherever opportunity knocks 
you'll find the Milwaukee Corrugat- 
ing Company on the job. Here they 
had an opportunity to show their 
line to a good number of friends 
and they fixed an attractive booth, 
displaying their complete line of 
sheet metal products. P. E. Sauer- 
wein was in charge and he had Ed- 
son Perry and J. R.° Morgansen 
helping him pass out Milcor pure 
Havana cigars. 

Iowa uses a lot of wire fence and 
a lot of it is made by the American 
Steel and Wire Company, of Chi- 
cago. L. J. Brown was in charge of 
this company’s booth, which con- 
tained displays of American fence, 
posts and gates, and he had this 
large and able staff with him: C. L. 
Tite, A. J. Weir, Lee Ingalls, H. 
B. Chandler and A. L. Hinrichsen. 

A new feature was shown by the 
Des Moines Stove Repair Company 
in their booth. This was a furnace 
pot with extra large upper cup 
joints which will fit expanded domes 
and feed sections for all makes of 
furnaces. J. B. Green was looking 
after sales in this booth and S. C. 
Green, A. H. Erickson and H. B. 
Weaver were taking care of their 
many customers. 

An arch built up of Knox Ever- 
lasting Cast Iron Smoke Pipe drew 
attention to the space occupied by 
the Waterloo Register Company of 
Waterloo, Iowa. Mr. Oltrogge, Sec- 
retary and Treasurer, did the honors 
here and he showed the new Stand- 
ard Register and cast basement win- 
dow also. 

P. S. Keith, President of the 
Keith Furnace Company, Des 
Moines, one of the oldest and best 
known men in the furnace industry, 
spent much time at his booth show- 
ing the Keith Monitor furnace. B. 
R. Pranke, Jim Short and Irving 
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Rohr visited with many of their 
out-of-town friends. 

The boys at Mt. Vernon, Illinois, 
who make the Vernois line of warm 
air furnaces, tank heaters, laundry 
stoves, coal chutes and Ward fur- 
naces, were there, too, displaying all 
these products in an attractive booth. 
Carl Schweinfurth, General Man- 
ager, and C. T. Mulioy, Vice-Presi- 
dent, were on hand to talk to the 
visitors. 

W. C. Koenneman and his well- 
liked, industrious Sales Manager, E. 
C. “Buck” Taylor from Dowagiac. 
were busy at their -sflecial ‘private 
showing at the Savery Hotel: They 
were, of course, displaying that New 
Premiér De Luxe furnace they have 
been talking about lately. 

J. C. Mobley, the Success Heater 
Manufacturing Company, Des 
Moines, Iowa, thought it would be 
most interesting for his friends to 
come right over to the plant where 
they could see a great deal more 
than he could show them in a booth. 
It was “at home” week for the Suc- 
cess family, as a host of friends 
accepted the invitation to call. 

The boys who were “at home” in 
Des Moines were out of their booths 
as much as in them, taking their 
friends to their places of business 
and making them feel at home, too. 
Blair Quick, Quick Furnace and 
Supply Company, was one of these 
busy boys. The Quick booth was 
in charge of B. H. Quick and be- 
sides Blair, A. B. Meston, Louis 
Roos and C. F. Anderson took care 
of many visitors. The senior Mr. 
Quick, one of the well-known and 
well-liked old-timers, had his grand- 
son, Benjamin, helping him pass out 
souvenir pencils. 

In the Quick booth we found R. 
Lowell Sanders, the youngest hard- 
ware dealer at the convention. 
Young Sanders is just nineteen. He 
graduated from high school in 1924, 
opened his store and showed a good 
profit for 1925. He operates two 
stores, one at Plainfield, Iowa, and 
the other at Tripolis, Iowa, with 
another young man, Collin Frank, 
in charge. Both stores are run un- 
der the name of Standard Hard- 
ware Company. 
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The mark of superior quality on Galvanized Stee! Sheets 


INLAND “TEC” 


Master Brand Sheets 


Inland ““TEC” Master Brand sheets are now 
available. The Master Brand mark signifies 
that the sheets bearing it have been manu- 
factured under the exacting specification of 
the Trade Extension Committee and are sub- 
ject to constant inspection and test. Inland 
Master Brand sheets carry a double assur- 
ance of uniform quality; each sheet also 
carries the Inland brand mark. 


INLAND STEEL COMPANY 
General Offices: 38 South Dearborn Street, Chicago 


Mills: Indiana Harbor, Ind., Chicago Heights, Iil., Milwaukee, Wis. 


Branch Offices and Representatives 
Milwaukee Kansas City New Orleans Los Angeles 














To the Jobber: 

When figuring your 1926 elbow con- 
tracts be sure to have the Barnes proposi- 
tion before you. 

Barnes Elbows are better made, better 
formed and better fitting than any other 
elbow on the market. They make satis- 
fied customers and that means repeat 
business. The outside locked seam. an ex- 


To the Sheet Metal Contractor: 


Elbows that you can depend on for 
perfect form and fit—no trouble to erect 
them on the iob—Barnes Locked Seam 
Elbows. 


Made on automatic machinery—every 
elbow alike—the locked seanmron the out- 
side for added strength. 

Barnes Elbows — Eaves Trough and 
Conductor also — are made of Armco 


vanized after manufac- 


ture), Zinc and Copper— 


with them on the job— all standard gauges atid 
they ft. sizes. 

Get the Barnes proposi- Every Barnes Elbow 
tion on Elbows, Eaves bears our trademark togeth- 
Trough, Conductor and er with the size, gouge, an- 
Fittings if better products, gle and material from which 
larger profs and prompt The Bermes Locbed Seem the elbow is made—this is 
delivery mean anything to 22s | sei eae quality insurance and your 
you. protection. 


Send for free sample elbow and catalog of Barnes products. 
Sold only through sheet metal yobbers. 


BARNES ZINC PRODUCTS CoO. 


CHICAGO, ILLINOIS 


902 Blackhawk Street 
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KESTER SOLDER 


























On New Work a 


N NEW WORK where time saved on | 

the job means a better profit, the | 

wise tinner uses Kester Solder. Solder- | | 

ing time is a big item in the sheet-metal 
world and a saving of one-third on this 
item should be welcomed by everyone. 


tions (solder—flux—heat). Kester only 
two, because it “requires only heat.” 
Kester supplies its own scientific flux 
from tiny pockets inside itself as it is 
used. 


That’s why you save one-third of your 
soldering time with Kester. Increase 
your net profit by using Kester Solder 


from now on. 
S ) | 
! } 


. 
- —S 


asee Acid-Cove Saider § I in 1 Ib. 1, 

boy lor general use in cartons; 
Mender for autoist, householder, etc. For delicate 
and electrical work — Kester Rosin -Core Solder. 


— 


y i ie by the ‘ 


CHICAGO SOLDER COMPANY 


4241 Wrightwood Ave. 
CHICAGO, U.S. A. 


/ : , 

Common solder needs three opera- | | | 
' 
| 
. 
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Say you saw it in AMERICAN ARTISAN—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly. 








PIG IRON 
“™hicago Foundry ........-- $23 00 
Southern Fdy., No. 2 27 01 28 01 
Lake Superior Charcoal.... 29 04 
MaMeRRES 2 oe cciccccesevces ce 23 00 


FIRST QUALITY BRIGHT 
TIN PLATES 


Ic 20x28 112 sheets...$27 00 
IX BRB is cnc seeeoves 29 90 
iIxXxX 20x28 56 sheets... 16 20 
IXXxX ow éucccoseedes 17 20 
+e ee ae rr 18 40 
TERNE PLATES 

Per Box 
IC 20x28, 40-Ib. 112 sheets $25 10 
IX 20x28, 40-Ib. 28 00 
IC 20x28, 30-Ib.. “ se 21 30 
IX 20x28, 30-lb. “ b> 24 20 
IC 20x28, 25-lb. “ > 20 30 
IX 20x28, 25-Ib. “* “ 23 20 
IC 20x28, 20-ib. “ si 17 80 
IV 20x28, 20-Ib. “ re, 20 65 
IC 20x28, 16-lIb. “ - 16 55 
IC 20x28, 12-Ib. “ a 15 25 
IC 20x28, 8-lb “ | 13 55 


“ARMCO” INGOT IRON PLATES 


No. 8 ga. up to and including, 
% in.—100 Ibs...........-.. 4 55 


COKE PLATES 
Cokes, 80 Ibs., base, 20x28.. se 70 
Cokes, 90 Ibs., base, 20x28.. 12 96 
Cokes, 100 Ibs., base, 20x28.. 13 25 
Cokes, 107 Ibs., base, Ic 


BONED <ccoccnns hab dnanv.ae 13 60 
Cokes, 135 Ibs., base, IX 

DU ce¢¢sitnd sb ddestcee 15 40 
Cokes, 155 Ibs., base, 56 

GBGND <0. das Gh inten 6 tn pgobe o 8 80 
Cokes, 175 lbs., base, 56 

GORGES .« pads cdeans +.2.096) 408 9 70 
Cokes, 195 Ibs., base, 56 

GBGOS: wa = we be p 006000 0 Cen 10 65 

BLUE ANNEALED SHEETS 
Base 10 ga...... per 100 lbs. $2 80 
“Armco” 10 ga...per 100 lbs. 4 00 


ONE PASS COLD ROLLED 
BLACK 


No. 18-20........ per 100 Ibs. $3 80 
No. 22-24. -per 100 Ibs. 3 865 
No. : 26 ~evembeccen per 100 lbs. 3 90 
No. 2 Be wees ecco per 100 !bs. 3 95 
No. 28 cendteaael per 100 lbs. 4 16 
WO. BS eons ae per 100 Ibs. 4.10 
GALVANIZED 
“Armco” 28....per 100 Ibs. $6 70 
No. io. i dae etal h per 100 lbs. 4 50 
No. 18-20... -per 100 lbs. 4 66 
No. 22-24 esébeceed per 100 Ibs. 4 80 
No. 26 oot opuseses per 100 ibs. 4 95 
No. 27 cos amdes ded per 100 Ibs. 5 10 
No. Pee -per 100 lbs. 5 26 
Ne, 960... Miike per 100 Ibs. 6 75 
BAR SOLDER 

Warranted 

DOE céces ve < per 100 Ibs. 40 75 
Commercial 

GB-B6 kn. cok oe per 100 lbs. 38.256 

Plumbers ....per 100 Ibs. 35.75 

ZINC 

Ben ‘WORRD avielic ode hs sees 8 75 


SHEET ZINC 
Cask Lots (600 Ibs.)...... 14 00 


Greet Eete ss Oviis os ccc ef. 15 00 
BRASS 
Sheets, Chicago base......... 91 
Mill base ....... a $ ee ee ea iste 
Tubing, brazed base........ 27% ec 
Wire, base ever viee ty) 
BUG Bin bs ce ne as dane ane 17%e 
COPPER 
Sheets, Chicago base........ 22 
SE ET 9. clots So ot « &h 2 a Ao Sie 32% 
Tubing, seamless base....... 25%c 
Wire No. 9 & 10, B. & S. Ga. 
OPE TGS TE %e 


HARDW. SHEET 
METAL _ SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 


LEAD 


Full Colle ..+-per 100 Ibs. 14 00 
Cut Coils .....per 100 Ibs. 14 25 
TIN 

DO a cdccsece 100 Ibs. 70 60 
ber ee. 0  0e ee 71 60 
ASBESTOS 
Ae up to 1/16 -+e++-60 per Ib. 


a board isa "Paber to dis’ © per Ib. 
“he 258.00 per roll 


BRUSHES 
Hot Air Pipe Cleaning 
Bristle, with handle, each $v 85 
Flue Cleaning 
Steel Only, each .......-- 1 26 
BURRS 
Coppers Burrs only .......-- 456% 


CEMENT, FURNACE 


American Seal, 5-Ib. cans, net § 45 
American Seal, 50-ib. cans, net 90 
American Seal, 26-lb. cans, net 3 be 
Asbestos, 5-Ib. cans, net.. 

Pecora ......-+ «+-per 100 ibs. 7 HH 


CHIMNEY TOPS 
reste Complete Rev. & 
n 


Te eeeee eee eee eee ee 


Ve 0% 
Iwan’s Iron Mountain only. .36% 


Standard .........++.-30 to 40% 
CLINKER TONGS 
Front Rank, each........... $ 765 
Per GOB. cicccccvcsccccess 8 40 
CLIPS 
Damper 
= — tail pieces, 
eee neatares ed $1 26 
Non "Rivet tail pieces, 

DOF GOB. .ccccscccscsess 26 
COPPERS—Soldering 
Pointed Roofing 
3 Ib. and heavier. . te Ib. 40¢ 
B% ID. coccecs oe per Ib. 45c¢ 

1 epocoecocesos oer Ib. 48¢ 
BOS GN cobb oe ce ctce ses per Ib. 65c 
WD. cocccccccccccerce per Ib. 60c 
CORNICE BRAKES 
Chicage Steel Bending 
Nos. 1 to 6B... cece eeeeces Net 
COUPLING HOSE 
BVOGD ccccccdcccecs per doz. $2 20 
CUT-OFFS 


Kuehn’s Korrekt Kutoffs: 
Galv., plain, round or cor. rd. 
dard 40 


stan gauge ......-.- ~--40% 
BS GREBO cccccccccccccccce 30% 
DAMPERS 
“Yankee” Hot Alr 
7 inch, each 20c, doz....... 4 75 
: inch, each 25c, doz....... 2 40 
9 inch, each 30c, doz....... 2 75 
10 inch, each 32c, doz....... 3 00 
Smoke Pipe 
7 inch, each. bb dcvredop tee $ 36 
8 inch, each.........-+e+ee- 40 
9 in GRBs 0c cccccccccesce 60 
10 inch, each........-.-e0+5 60 
12 inch, each.........-+s+++. 90 
Reversible Check 
8 inch, each.........- sesees $1 60 
9 inch, each.......6...6665 1 70 


DIGGERS 
Post 


Iwan’s Split Handle 
(Eureka) 
4-ft. Handle...per doz. one 00 
tt, Handle...per doz. 36 00 
Iwan’s P ——-aaenan 
Per Gee cccvccrcccccess 16 0 
EAVES TROUGH 


Galv. Crimpedge, crated..75 & 6% 


ELBOWS 
Conductor Pipe Milcor. 


Galv., plain or corrugated, 
round fiat Crimp. 

Std. Gauge ........++.+++--65% 

28 Gauge vinensesseessou dR 

26 GOuBe ...ccececcecces --40% 

24 Gauge .......-. Covccccece ion 
Square Corrugated 

Standard Gauge .......-.. 50% 

26 GD “cc ccocseccccesece 30% 
Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 
ot nested sonspaceoedal & 6% 
Nested solid .........70 & 5% 


ELBOWS—Stove Pipe 


1-piece Corrugated. Uniform Blue 
“Milcor” No. 28 gauge. 


SRG 6 sé o.5.b0c. cued singe s seve $1 15 
GePGE no nt coc esc gestocntecs 1 26 
i I a eos oe Ba 1 75 


ToOMEM cccceccccecese eovecece 1 65 
Adjustable—Uniform Blue 


BNO  < . odetae ce vatebeaatsce $1.65 
SS er ce eees eee ees 1 75 
Folge. od ok chile tw Bd cate Oise « 2 40 


WOOD FACES—50% off list. 
FENCE 


726-6-12% (100 rods).....$29 02 
1948-6-14% (100 rods)..... 44 08 


FILES AND RASPS 


Heller’s (American) ......50-10% 
American ..... eves secscesuee 
Black Diamond .......40-10-5% 
Eagle 50% 





Ashton Mfg. Co. 


Complete line 
Fire pots and Torches... .52% 


Otte Bernz Co. 


No. 1 Furn. Gasolene with 

1 gd 1 gal.....% 6 76 

~ Furn. Kerosene, 
espesenneanesee 86 £9 


Ne '10 " Brasier, ne 
or Gasolene, ie gals.... 47 52 
No. & Toreh, Gasolene or — 


quart 
No 86 Torch, “Gasolene, 1 
pin 


eee eeceteresereres . 06 


Clayton & Lamberts 


Bast of west boundary line of 
Province of Manitoba, Canada, 
No. Dakota, So. Dak 


braska, oma, 
arillo, San Angelo and Lessee 
West of above boundary “ine 


Tee PEO RUPEE CE Pee PEE, 


Geo. W. Diener Mfg. Co. Ba 


No. 02 Gasolene Torch, 1 
cee tavecestunenescc® 6 


qt 

No. 023650, Kerosene, er 

Gasolene Torch, 1 qt.. 7 5 

w Bava tank, 1 gal 12 & 
uare eeeee 

~ aan a — pga 

one tae, 3 gs: - 18 © 

Nee = oe dering Fur 

nace sesbescececooe SMD 

No. 110 * “Automatic 

Soldering Furnace..... 16 6 


Deuble Blast Mfg. Co. 
Gasolene, Nos. 25 and 36. .60% 





GALVANIZED WARE 
— gaabe. after made), 


eae ficseogeeeee Shvucesc cq 
GLASS 
Single Strength, A, 26-in. 
bracket ........++ ecicooass 85% 
A, 44 te 40- 
im. bracket .......+.-- o22+- 83% 
aa h A, all 


Drackets .....--eseeedues -81 
Double ‘Strength A, ali sizes. 32% 
Tee (s (Galv. after made), 

No. ; aindiiedeain sinaaeiiatl 

HANGERS 


Conductor Pipe 
Milcor Perfection Wire... .25% 


Eaves Trough 
Milcor Beli Wire......15 
Milcor Tri ex Wire. 2... 18% 
Mileor Mi Milwaukee Extension 106 


Milcor Steel . after 
forming) List plus. 12%% 
BB. T. Wire, 


List plus .....seseeee- 50% 


HOOKS 
Box 
Vv. & B. No. 1, each.......8@ 38 
Conductor 


Mileor 
“Direct Drive” Wrought 
Iron for wood or brick...16% 


Gay 
Vv. &@ B. No. 1, each......80@ 26 


“Front-Rank,” Automatic 
Im single lots .......-++.++..60% 
In lots of 16 or enero. .. 23055 * 
In lots of 26 or more. ..§0-10% 





Vapor pans, ete., each.....50% 
LIFTERS 
Steve Cover 
Coppered .....- .-per gre. $6 66 
Alaska .........-per gra 4 76 
MALLETS 
Tinners’ 
Hickory «seeesper des. $3 26 
MITRES 
Galvanized steel mitres, and 
caps, end pieces, euticets. ...30% 
Mileer 
Galv. one piece stamped. .40% 
NAILS 
Cut Steel .......--+- cocceencsee ae 
Cut [ren ....-- seeeese ooeee 4 88 
Wire 
Common ...... owesestade Oe 
Goneat Coatea esovcuses . 2 20 
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Portable and compact, Unishear cuts any Operates from lamp socket or power cir- 
flat stock quicker, better, cheaper—without cuit. “General Electric Motor.” 
burr, without distortion of material. Fol- . : 
lows any line exactly, stops accurately at Any Voltage or Cycle Available. 
any point. 


Capacity 14 U. S. gage Sheet Steel. 
Needs but one operator even on largest _— “ 
work, straight or irregular. 






Speed fifteen feet 
per minute. 


"Ask us to demon- 
strate this machine 
on your work. 


Dealers and Salesmen 
wanted in unassigned 


territory. 
THE 
UNISHEAR 
cutting out its own e 
trademark of ¢ gece ‘The Unishear Co., Inc. 
ing its ability to fol- 
“yy Sx YY md ly 170 FIFTH AVENUE 
notches, curves, NEW YORK, N. Y. 


angles. 
























Pp . Good for 
$15.00 One Yours Free area SOLVED! | 
AT LAST! 


The Sheet Metal Contrac- 
tor’s Bookkeeping problem 


Here is the only bookkeeping system 
that has every transaction on one page. 
Four books in one, including high grade 
indexed ledger, printed on finest buff ledger 
Th paper. These four books cost you at the rate 
e of only $3.75 a year. This book can be started 
any day in the year. The book will pay for it- 
: Faultless self in one month. No other system will show a 
- separate record for different departments. No 
Bookkeeping System— bookkeeping experience required to keep this sys- 
By mk ity need ~~ eer leads them vee 

TH omplete Income Tax Record. our entire recor 
aver =p et tered PARE. for 12 months covering every detail of your business 

ON ONE PACE. 


system known. 
Send Money Order or Check With Order 


SEND AMERICAN ARTISAN 


ORDERS TO 620 SOUTH MICHIGAN AVE., CHICAGO, ILL. 
































When writing mention AMEBRICAN ARTISAN—Thank you! 
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ADVERTISERS’ INDEX 


The dash (—) indicates that the adver- 
tisement does not appear in this issue. 


A 
Aeolus Dickinson Co.. 
Allred Mfg. Co 
American Furnace Co. 
American Rolling Mill Co.. 
American Steel & Wire Co 
American Tube & Stamping Co. 
American Wood Register Co.. 
Arex Co. 


Barnes Zinc Products Co 
Berger Bros. Co. ose 
eee: Ci, Gon BD) i's ins «dd cone 
Bernz Co., Otto 
Bertsch & Co. 
Braden Mfg. Co. 
Brillion Furnace Co. 
Burgess Soldering Furnace Co. 


Chicago Elbow Machine Co. 

Chicago Furnace Supply Co.... 
Chicago Solder Co............ 
Clark-Smith Hardware Co..... 
Clayton & Lambert Mfg. Co... 
Cleveland Castings Pattern Co. 


Cleveland Cooperative Stove Co, 


Coes Wrench Co. 


Connors Paint Co., 


Copper & Brass Research 
OT SE Te 

Cortright Metal Roofing Co... 

Cox Stove Co., Abram......... 


=~ 


Crown Oil Burner Co.......... 


D 


Dieckmann Co., Ferdinand.... 
Diener Mfg., 
Double Blast Mfg. Co.......... 
Double-Duty -Elbow Co........ 


Dreis & Krump Mfg. Co... 


Cagelsfield Mfg. Co............ 
Exceisior Steel Furn. Co 
Fanner Mfg. Co 


ao UO. Ee eee 
Floral City Heater Co......... 
Forest City Fdy. & Mfg. Co.. 
WG: WPMD. gcc cs ccccces 


Gerock Bros. Mfg. Co.......... 
Gray & Dudley Co. 
Great Lakes Supply Co.. 


H 
Hardware Specialty Co. ...... 
Harrington & King Perf. Co.. 
Hart & Cooley Co. 
Heating Systems & Supply Co. 
Henry Furnace & Fdy. Co..... 
Hero Furnace Co. 
Hess-Snyder Co. 
Hessler Co., 
Homer Furnace Co. .......... 
pes Ta, We HO . vc cove ce dics 
Spey Gee ee GS sw isc takes 


Inland Steel Co. 


Kirk-Latty 
Kruse Co. 


Bee: OB 6 cave edwns 


Lalance & Grosiean Mfg. Co.. 
Lamneck & Co., W. E..... 

Langenberg Mfg. Co........... 
Lennox Furnace Co........... 
Liberty Foundry Co........... 
Lupton‘’s Sons Co., David.... 


50 

7 
51 
16 


~ - ~- 
“a 4 aon 


Marsh Lumber Co. 
Marshalltown Heater Co.. 

Marshalltown Heater Co...... 
May-Fiebeger Co. 
Merchant & Evans Co 
Meyer Furnace Co., The....... 
Meyer Bros. Co., 
Milwaukee Corr. Co.. 
Monitor Furnace Co........... 
Mt. Vernon Furn. & Mfg. Co.. 
Mueller Furnace Co., L. J.... 


N 

National Air Moistener Co.... 
National Enameling & Stamp- 
ing Co., Granite City Steel 
WROTE ccc ce wdedincoscsvcs 
New Jersey Zinc Sales Co., 


.Back Cover 


ad pe ops od ¥ ome aden eee Front Cover 


Northwestern Stove Repair Co. 


17 


Oakland Fdy. Co...........++. _ 


The J. M. & L. A. 
P 


Parker-Kalon Corp. 
Peck, H. E. 
Peninsular Stove Co..... ores 
Peck, Stow & Wilcox Co...... 
Pecora Paint Co. 
Premier Warm Air Heater Co. 


Q 


Quick Meal Stove Co.......... 
Quincy: Pattern Co. 


Richardson & Boynton Co.... 
Rock Island Register Co....... 
Robinson Co., A. H..........-. 
Robinson Furnace Co.......... 
Royal Ventilator Company..... 
Rudy Furnace Co............. 
Rybolt Heater Co............- 


Ss 
Sall Mountain Co............- 
Schill Brothers Co 
Schwab & Sons, R. J.......... 
Security Stove & Mfg. Co...... 
Sheet Steel Trade Ex. Comm.. 
Special Chemicals Co 
Standard Fdy. & Mfg. Co..... 
Standard Furn. & Supply Co. 
Standard Ventilator Co........ 
Stearns Register Co.........-. 
St. Clair Foundry Corp........ 


Osborn Co., 


St. Louis Heating Co.......... -- 


St. Louis Tech. Inst........... 
Sturtevant Co. 


Success Heater Mfg. Co........ 
T 
Taylor Co., N. & G.......++++. 


Thatcher Co. 


Thermo Gas Furnace Co....... — 


Mfg. Co 


U 


Utica Heater Co. 
Unishear Co., The, Inc....... 


Vv 
Works........ 


Tuttle & Bailey 


Vedder Pattern 
Viking Shear Co 


Warm Air Furnace Fan Co.... 
Walworth Run Fdy. Co........ 
Waterloo Register Co.......... 
Waterman-Waterbury Co. 
Western Steel Products Co. 
Wheeling Corrugating Co...... 
Whitney Metal Tool Co........ 
Whitney Mfg. Co., W. A....... 
Williams Hardware Co........ 
Williamson Heater Co......... 
Wise Furnace Co. 


43 


16 
45 
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Markets—Continued from page 42 


NETTING, POULTRY 


Gniventaes before weav- 
ing asp cages oc cetns ens GGR® 
Gaivanized after weaving. . 
PASTE 


Asbestos Dry Paste: 
200-lb. BASIE. 02 on soeoe. ORR 00 
100-Ib. eecdectescose OB OD 
3 26 
1 00 


35-1Ib. | Seer errr 
a  apdeonap aed pee 


6-1 DAS. «eee eeeeceees 55 
34 ci. cartons .......- 30 
PIPE 
Conductor 


“Interlock” Galvanized 
Crated and nested (all 
ga ecccogcccecceten me 
Crat and not 
(all gauges) pozovcen oUanGOe 
Square Corrugated A and B 


ee ewbeeceee es 60-10% 
6 





4 gauge eoee 
“Milcor” “Titelock” Uniform 
Blue Stove 
28 gauge, & inch U. C. 
GE bl ase « ugneuh< 11 00 
2* gauce. 6 inch U. C 
Ee a ee 12 00 
28 gauge. 7 inch U. C 
aay Fee 14 00 
30 gauge 4 inch U. C 
ae ere 10 00 
30 gauge. * itnch U. C 
MEE -dininsceacgases cee 10 50 
80 gauge, 7 inch U. « 
OEE "a6 0 Sc dccee ces cam 13 00 


T-Joint Made up 
6-inch, 28 ga 
Furnace Pipe 
Double b- ce and 
Pipe Fitti -. 50% 
Single Wall Pipe, nd 
Iron ae Galvanized... .50% 
Galvani and Black 
i rrr | 
Milcor Galvanized 
Pipe and Fittings...... - 50% 


Lead 
Per 100 Ibs..............812 50 


POKERS, STOVE 

Wr't Steel, str’t or bent, 
-~+.+-per doz. $0 75 

Ntekel Plated, ‘coll handles, 
coccccsocscocesceee Gam 3 80 


POKERS, FURNACE 
PULLEYS 
Furnace Tackle....per doz. 4 +4 


Furnace Screw ( 2 : 


Ventilating Register 


--Per 100 32 60 


Each 


Small, per pair.......... 30 
Large, per pair.........- 50 


PUTTY 
Commercial Putty, 100-Ib. 


WIRD op cvcsvcccccccceccees SS 


QUADRANTS 
Malleable Iron Damper......10% 


REDUCERS—Ovel Stove Pipe 
Per doz. 
7—6, 1 doz. in carton....... $2 00 
BASEBOARD REGISTERS 
Excelsior ......ceseseeeees s+ 50% 


FLOOR REGISTERS AND 
BORDERS 


Cast EPO cocccccccccccccceoMO® 
Steel and Semi- Steel. wereeer’) 4 
Baseboard coved seoess oO 
Adjustable Ceiling 

Ventilators .....cceceeee + -AO% 


Register Faces—Cast and Steel 
Japanned, Bronzed and 


ated, 4x6 to 14x14......40% 

Large Register Faces—Cast, 

14x14 to 38x42 ........ +++ -60% 
Large Register Faces—Steel, 

14x14 to 38x42 ............66% 

RIDGE ROLL 

Mileor 

Galv., Plain Ridge Roll, 


W4ld 2.6.26. 2002-+-75-10-5% 
Galv., Plain Ridge Roll, 

cra’ ween aera ss 18-10% 

Globe Finials for Ridge Roll. .50% 


Say you saw it mm AMERICAN ARTISAN—Thank you! 


Best grade, slate surf. eerra' ta 38 30 
Best talc surfaced. 2 cscce Oi 
Medium tale surfaced...... 3 00 


Light tale surfaced......... 1 30 
Red Rosin Sheeting, per ton 67 oe 
SCREWS 

Bheet ee 
Ra, 4%, x%, Tr gross. - +60 62 
No. 10, vistis: Per — 68 
No. 14, %x%, Per gross. 83 


SHEARS, TINNERS’ & 
MACHINISTS’ 
VIMING 2. ccc eceeseceeeseee OBB 00 
Lennex Throatiess 
We BB <cccccccscecceccccecde® 
Shear biades éneodee cons * 
ama & Marshalltown, Iowa. 
Peerless Steel Squaring 
Foot Power , 


No. 1—30", 18 ga. cap.....15% 
No. 2—86", 18 ga. cap.....15% 
No. 4—52", 18 cap.....156% 
No. 10—120", 22 ga. cap...16% 
No. 4A—62”, 16 ga. cap...15% 


Cast Iron Foot Power 
No. 01—30", 18 ga. cap....15% 


No. 100 Series, 2 


Shaft 
142—42”, 18 ga. cap...15% 
es, Under- 


neath Drive.) 
No, 242-42", 14 ga. cap... -15% 
(No. 300 Series, 3 Shaft Under- 


neath rt ge 
Me pacts 10 oe Sap 1S 
°. ° ga. cap... 
(No. = F my 3 Shaft Under- 


No. ‘6-9 to =. cap..15% 
(No, 600 sein 


= Shaft Under- 
No. ain0 130” 3/16” cap..16% 


Miloor 
Std. Ga Piain or 
corg. round crimp. .65% 
26 gauge round flat orime. . $9 
34 Goeee | round flat crimp. .10% 
Conduct * 


SNIPS, TINNERS’ 





Clover Leaf ........+-.40 & 10% 
National ... 40 & 10% 
Star ...csees 50% 


SQUARES 
Steel and Iron.. EVhdceccscMe 
(Ada for bluing. ‘3° per doz. net.) 


S tecctsasee POP O eT 
Winterbottom’s aoe pes 3 


STOPPERS, FLUE 
Common geceocceneDer Gem. Ot 16 
Gem, No. 1.........per @ 16 
Gem, flat, No. 3....per den. i 00 
VENTILATORS .. 

csestcecsvecoee Ge 


Standard 


Plain annealed wire, No. 8 
Galvanized barb 
100 1 ncetasvoocestese 6D 
wie cloth—Black n' 
12-mesh, per 100 aq. ft.... 2 10 
Cattle W 
catch weight spool, per 
260 BRO. coccccccccceccoess. FS 
ears Hog ee 80 rod 8 80 
Galvanized » plain wire, No. 9, 
per 100 Ibs. 


Stove Pipe, per 1 


stone......- 


Se 


WRINGERS 
No. ye Guarantee per dos. ts 


No. 116, Brighton per doz. 3 

60, Guarantee per dos. 565 
No. 740, Bicycle per dos. 62 
No. 22, pioneer 29 
No. 2. perb 


per dos. 29 
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| IWAN BROTHERS 
SOUTH BEND, IND. 
Manufacturers of Hardware Specialties 


ma 


: 


e 











AMERICAN ARTISAN 








IWANS’ VOLCANO 
REVOLVING 














CHIMNEY TOP Sood 
Patterns 

THE design of the deflector brings the FREE 

wind diagonally upward over the chim- with 

ney opening through opening in lower part order 

of hood. This construction creates a g for 

draft on any c chines. iron 
Simple iron mount- mountings 


ings. Sold without 

hood so you can make 

your own tops. Strong 

inexpensive and cas 

swinging. 

Write today for 
catalogs and 
price list. 














EARLE’S . 
VENTILATOR 


IMPROVED 










It runs in a_ self-lubri- 
cating bearing that is not 








= affected by heat or cold. 
ay It is noiseless and pro- 
for duces an upward current: 
of air. No down raft. 
complete It will satisfv and give 
catalog you a good profit. 





BERGER BROS. CO. 


229 to 237 ARCH STREET 
WAREROOMS AND FACTORY: 100 TO 114 BREAD STREET 
PHILADELPHIA, PA. 
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REVOLVING | 


ts them frow — 


Mn 


MAM “Tower- oly, 
From eae 
iat brake o7 vhear— 

Se eettind. Cberher-ov 


b~ > AV CAm 


iv foci fr tonsy & Thrh-cut 


added prot kn Mes ana 


—- and — 
prose iy Tig are 





The d/18LAOshorn Co, 


CLEVELAND 


Loeey thang testa rn Shuet Metal Uoork. 








CHICAGO STEEL CORNICE BRAKES 


STANDARD OF THE WORLD 


[zs pest BRARS. FOR ALL PURPOSES: 
Made cin All engthe' =F Bend Al All io 
‘al 000 in u 


WRITE FOR PARTICULARS 
DREIS & KRUMP MFG. CO., 7404 Loomis Street ,CHICAGO 














son 
Ceilings 


and Sides 


M 


Tasty, dg dignified demgns, characterize Hopson Meta! Ceilings 
Theyre’ all comy @ matal ond install. Our 
catalogue will show what we have to offer in 


- hg 
original designs. Get a copy today. 


W. C. HOPSON CO. 


296 Ellsworth Ave. Grand Rapids, Mich. 


























VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


VIKING SHEAR CO., Erie, P-. 


A child can work them 
































ENTILATOR «nd CHIMNEY CAP | 


DS: away with high stacks, the 
sun hoadheninaiiiely cures 73 The 
pwc ma combination to 


aioe Fi neg xe ae catalog today. 
ST. ANDARD VE VENTILATOR co. 


chimney purposes. All jobbers sell them— 


Manufactured by 

















Mention AMERICAN ARTISAN in your reply—Thank you! 
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BUYERS’ DIRECTORY 








Asbestos 
Sall Mountain Co., 


Chicago, I. 
Asbestos ucts. 
Sall Mountain Co., Chicago, Ill. 


Bale Ties. 
American Steel & Wire Co., 
Chicago, Ill. 


Kirk-Latty Mfg. Co., 
Cleveland, Ohio 


Drees & Eremp Mis. Ce. 


Chicago, Il. 


Dreis & Krump Mfg. 
Guicage. Til. 


Brass and Copper. 
Copper & Brass Research 
sociation, New Av ork 
Hussey & Co., C. G., 
Pittsburen, Pa. 
Merchant & Evan 


Philadelphia, Pa. 


Osborn Co., The J. & 
Cleveland, “Gute 


Fanner Mfg. £5. Cleveland, Ohie 


am oe 
Friedley-Voshardt Co., 
Chicago, Til. 
Hopson & Co. 


Ww. c., 
Grand Rapids, Mich. 

Milwaukee 

Wheeling Co 


ting Co., 


ting C 
0., 
ecling, W. Va. 


Fanner Mfg. Co., Cleveland, Okie 


Chain-—Sash. 
Parker-Kalon Corp. 
‘iow York, N. Y. 


Chimney Sepe 
Standard Ventilator Co., 
Lewisburg, Pa. 


Cleaners— Furnace. 


Sturtevant, Boston, Mass. 
Iwan Bros., th Bend, Ind. 
Sturtevant, Boston, Maas. 


Clinker 
federal Mfg. Co., land, Mich. 


Copper. 
Copper & Brass Research As- 
sociation New York 
Hussey & o., Cc. G., 
Pittsburgh, Pa. 


Gunpiens. 
Friedley-Voshardt 


“Sntcago, TIL 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Cut-Offe—Rain W: 
Allred Mfg. Co., Tadiawenelt Ind, 
Milwa  Corvegating _ 
Milwaukee, Wis. 
Diffuser—Air Duct. 
Aeolus-Dickinson Co., 
Chicago, ITIL 


David Lupton’s Sons Co., 
Philadelphia, Pa. 


Ea Trough. 
Barnes Zinc "Products Co., 
jcago, Ill. 


Ch 
Berger Bros. 
Oo. niladelphia, Pa. 
Berger Co., L. D., 


Philadel Pa. 
Clark-Smith ware — = 
Lupton’s Sons Co., David, 
Milwaukee 


Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 
Double-Duty Elbow >. ve Soo Ill. 
Lupton’s Sons Co. 
Philedelp phia, Pa. 
Milwaukee Corrugating 
Milwaukee, Wis. 


Enamel Wire. 
Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 
Wood Faces—Cold Air. 
American Wood Register Co., 
Piymouth, Ind. 
Baglesfield Ventilator Co., 
Indianapolis, Ind. 
Marsh Lumber Co., Dover, Ohio 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Fences. 


American Steel & Wire Co., 


Chicago, Ill. » 


Flue Thimbles. 


Milwaukee Corrugating Co., 
ilwaukee, Wis. 


Furnace Brushes. 


Hardware Specialty Co., 
Fort Wayne, Ind. 


Furnace Cement—Asbestos. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Pecora Paint Co., 
Philadelphia, Pa. 


Furnace Rings. 
Independent Register and Mf 
™ Cleveland, Ohio 
Milwaukee Corruguame Co., 


bie v eland, Oh io 


Furnace Fans. 
Heating Systems & Supply Co., 


icago, Il. 
Warm Air Furnace Fan Co., The 
Cleveland, Ohio 


Furnaces—Warm Air. 


American Furnace Co., 
St. Louis, Mo. 
Brillion Iron Works, 
Betton. Wis. 
Chicago Furnace Supp 
caso, ng 


Cleveland Cooperative Stove C 
Cleveland, Ohio 
Col-Burn Heater Co., Chicago, Ill. 
Cox Stove Co., A 
Peoria, Ill. 


Excelsior Steel Furnace 
Chicago, Til. 

Floral City Heater Co., 
Monroe, Mich. 

Forest City Fdy. & ep. 
Cleveland, Ohio 
Fox Furnace Co., Elyria, Ohio 

Gray & Dudley Co., 

Nashville, Tenn. 
Heating Systems & m oS... 


Henry Furnace & Fay. ~ 
Cleveland, Ohio 
Hero Furnace Co., wae ‘oh 
1, ° 
Homer ay 
Sevawater, Mich. 
International Heater =. 7. 


Kruse Co., Indianapoita, Ind. 
Lamneck Co., W. E., 
Columbus, Ohio 
Langenberg Mfg. Co., 
St. Louis, Mo 
Lennox Furnace . 
Marshalltown, Ia,; Syracuse, N. Y. 
Liberty Foundry Co., 
St. Louis, Mo. 
Marshalltown jieoter Co. 


town, 
May-Fiebeger on 

ewark, io 
Meyer Furnace Co., The, 


Peoria, Ii). 

Monitor Furnace Co., 

Cincinnati, Ohio 
Mt. Vernon Furnace & Mfg. Co., 

Mt. Vernon, 
Mueller Furnace Co., 

Milwaukee, Wis. 
Oakland Foundry Co. 
Belleville fl. 
Peninsular Stove Co. 
Detroit, Mich. 


Iowa 


Richardson & Boynton Co., 
New York, N. Y. 
Robinson Furnace Co., 


Chicago, Ill. 
Rudy Furnace Co. 
ge Mich. 
Rybolt Heater Co., Fy Ohio 
Schill Bros. pee Crestline, Ohio 
Schwab & Sons Co., R. J. 


ilwaukee, Wis. 
Security Stove & Mfg. Co., 


K City, Mo. 
Standard Foundry & s- “= 
DeKal Il. 
Standard Furnace & Supply 


ae Neb. 

St. Clair Foundry Corporat 
qhalievilie, Ill. 
St. Louis Heating Co. . 
” Louis, Mo. 


Success Heater Mfg. Co. 
Des 


Thatcher Co., 
Utica Heater Co. 
Waterman- Waterbury Co., 
Minneapolis, Minn. 
Western Steel Products Co., 
Duluth, Minn. 
Wise Furnace Co., Akron, Ohio 
Williamson Heater Co., 
Cincinnati, Ohio 


Garages— Metal. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Glase— Wire. 
David Lupton’s Sons Co., 
Philadelphia, Pa. 
Williams Hardware Co., 
Streator, Il. 


Grilles. 
Hart & Cooley Co., 
New Britain, Conn. 
Independent Register & Mfg. Co., 
Cleveland, Ohio 

Tuttle & Bailey Mfg. Co., 
Chicago, Iii. 


Boller. 
"Philadelphia, Pa. 


Hangers—Eaves 
Berger Co., L. D., a. 
wnlladelphia, Pa. 


Hopson & oy tae, 
Grand Rap Mich. 
Milwaukee Corrugating 
Gailmnukes, Wis. 


Berger Bros. Co. 


bf 

Fox Furnace Co., Blyria, Ohio 

Gray & Dudley Co., 
Nashville, Tenn. 

Mueller Furnace Co., 
Milwaukee, Wis. 

Peninsular Stove Co. 
t, Mich. 


Waterman-Waterbury Co., 
Minneapolis, Minn. 


Heaters—School Room. 
Floral City Heater s+ > 


Monroe, Mich. 
Hero Furnace Co. Ii. 
Meyer Furnace Go., _ 


sd 
Standard Furnace & Supply 


Waterman-Waterbury Co. 
Minneapolis, Minn. 


Hi 
Berger Co., L. D., 
Philadelphia, Pa. 


Humidifiers 
National Air Moistener Co., 
Minneapolis, Minn. 


Jobbers—Hardware. 
Clark-Smith Hardware Co., 


Peoria, Ill. 


Lalan a Grosj urs. Co., 
ce ean 
. I 


me] Cc eet he 
me * Wis. 


Bertsch & Co., 
Cambridge City, Ind. 


Bertsch & Co. 
Cambridge City, Ind. 


Machines—Tinsmiths’. 
Bertsch & Co., 


City, Ind. 
Chicago Elbow ee “4 


Oak Patk, I. 


When writing mention AMERICAN ARTISAN—Thank you! 


Dreis & Krump Mfg. 
» .. m. 
Great Lakes 


ply Co., 
Marshalltown ate. 


Seen ™. 
arshalitewn, Iowa 
Osborn Co., The J. M. & L. 


Cleveland, Ohie 
Peck, Stow & Wilcox Co., 
Sout 


hingt 
Unishear Co., The, New - N. + 
Whitney Mfg. Co., W. A. 

Roektord, In. 


Whitn Metal Tool C 
gs: Rockford, Tm. 


Metalse—Perforated. 
arrington & K Perforating 
ee Sa eee 


Miters. 
Friedley-Voshardt Co., 
Cates, mh. 


Milwaukee Corrugadios 
RS Wie 


Miters—Eaves Trough. 
Braden Mfg. Co. 
Haute, Ind 


David Lupton’s Sons Co., 
Philadelphia, Ps 


Milwaukee Corrugating Co. 
Milwaukee, Wis 


Nails—Hardened Masonry. 
Parker-Kalon Co., New York, N. ¥ 


Nalls—Slating. 
Hussey & Co., C. G., 
Pittsburgh, Ps 


Nalle—Wire. 
*American Steel & Wire Co., 
Chicago, I)! 


oul -—.. 
Security Stove Mfg. ay asin 


Ornamentse—Sheet Metal. 
Friedley-Voshardt Co. 
- clone. In 
Gerock Bros. . 
flwaukee C —_—e —— 
Milwaukee Corruga Wie 
Paint. 
Connors Paint Mfg. Co., Wm., 


Troy, N. ¥ 
Pecora Paint Ce., 
Philadelphia, Ps 


& Stove. 


Pa 
Pattern Works. 


edder 
Troy, N. Y 


Pipe and yo rn 
is Chisago, m 

Excelsior Steel Furnace Co., 
Chicago, 1). 


vow £ Bro. Co., F. 
ttiadat Milwaukee, Wis 


Mueller Furnace Co., L. J., 
Milwaukee, Wis 
Osborn Co., The J. a &lL. A. 
eveland, "a 
Robinson Furnace Ss 


Standard Furnace & Supply Re 
Omaha, Neb 


pies trea tg Cot 1S 3 


Mitea k n 
waukee Cosvequaes (S. Wis 


Chicago, Il) 
Berger Bros. Co. 
oe. iladelphia, Pa. 


Ferd 
Cincinnati, Ohie 
Friedley-Voshardt Co., 


Chicago, Ill 
Hussey & Co., C. G. 
Lapton’s Sons Co. Com 1g 
‘s ns > 

Philadel Pa. 

Milwaukee Corrugating 
1 — 
New Jersey Zinc a, Co., 


York. ie 
Wheeling Corrugating Co., 
Wheeling, W. Va 
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E make both kinds of gal- 

vanized shingles — hand 
dipped being stamped from prime 
tin plate and immersed one at a 
time in molten zinc and the other 
kind which are stamped from 
sheets already galvanized. 


We also make painted shingies— 
either red or green. 


CORTRIGHT METAL SHINGLES 









MADE RIGHT—TO 3} 
WORK RIGHT 


HE “ALWAYS RELIABLE” furnaces 

and torches really live up to their 
name. They will stand any amount of 
use. much abuse, and still give your 
customers the kind of service that they 
have a right to expect. 


Jobbers sell at factory prices. 


OTTO BERNZ CO. INC. 


PATENTED 
No. 14 PUMP. NEWARK, N. J. 
Noe. 18 BULB Offices in New York City, Chicago, Fort 
WRITE FOR ety to E meg 2 Helena, why eh an 
COMPLETE Seatt 


abe wy ‘Ont 


Please Mention 
AMERICAN ARTISAN AND 


HARDWARE RECORE- 
When writing to advertisers’ -+' 

















TREADLE SHEAR 


This TREADLE GAP SHEAR is 
made in all standard sizes for No. 
14 and lighter gauge sheets. With 
it, eee can be squared, trimmed 
or slit. 


We make a complete line of 
shears, punches and bending rolls, 
all sizes for hand or belt drive. 


Write for Catalog “S 
BERTSCH & COMPANY Cambridge City, Ind, 
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HELP! MURDER! POLICE! 


Here! Here! What's the row? 


Well, you see we all were discussing 
Fire Pots and all agreed that Clayton 
& Lambert Mfg. Co. made THE BEST. 
Then Jones claimed that C & L No. 
91 was the best all around Fire Pot 


made. McCarty yelled, “Come off, 
C & L No, 22 beats it a mile.” O'Hara 
yelled, “You're both wrong, C & L 
No. 80 is my choice,’ then the row 
began. Circular No. 140F is free, it 


will settle the dispute. 
Jobbers supply at factory price. 


CLAYTON & LAMBERT MFG. CO. 
6281 Beaubien St. DETROIT, MICH. 





Firepot 
Ask for latest price 








PEXTO 


LIGHT SAMSON PUNCH 


ERE is an unusually strong “active” 
tool. Standard in every particular for 
light capacity work. Capacity No. wh 
gouge iron with stay bolts in place and 
io. 12 gauge iron when stay bolts are 
removed. is a tool you need. 


Write for Pexto Guide No. 25 A. 


WHITNEY METAL PUNCHES AND PARTS 


complete stocks of these popular tools in stock. Write 
= complete catalog. 


Complete Pexto Chicago Stock—Tinners’ S ed la all Kinds— 
Phone J. H. Sutherland, South Chicag 


GREAT LAKES SUPPLY COMPANY 


9342 Ewing Ave. Chicago, Ill. 











C. G. HUSSEY & CO. 


Rolling Mills and Office, PITTSBURGH, PA. 
Manufacturers of 

SHEET COPPER, BOTTOMS, ROLL COPPER, TINNED and POL- 
ISHED COPPER, NAILS, SPIKES, RIVETS, CONDUCTOR PIPE, 
EAVES TROUGH, ELBOWS, SHOES, MITRES, CORRUGATED COP.- 
PER SHEETS, CRIMPED COPPER SHEETS, COPPER WALL TIES, 
COPPER LATH, ETC. 

Branch Warehouses in New York, Philadelphia, — & Chicago 

Member, Copper & Brass Research Associa 











WIRE GLASS pgiiehed gin. Pia, 
FOR SKYLIGHTS einbed, Agured prim 


Also distributors of Standard Radio Sets & Supplies— 
Batteries & Flashlights 


WILLIAMS HARDWARE COMPANY 


Williams Building, Streator, Illinois 








— 





Plecker’s Galvanized Eave Trough and Corrugated Expanding Conductors 


Made of 
Copper Bearing 


Steel 
CLARK-SMITH HARDWARE CO. 





Cost no more 
Lasts longer 
ae: 


PEORIA, ILLINOIS 








eo 


COMPANY ene eun 
discount. 


Exclusive Ventilator Mfrs. 1881 Conway Bidg., Chicago 


ECONOMY 
VENTILATOR 














Say you saw it in AMERICAN ARTISAN—Thank you! 
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BUYERS’ DIRECTORY 





Poste—Steel Fence. 
American Steel & Wire Co., 
Chicago, Ill. 
Punches. 
Bertsch & Co. 
Cambridge City, Ind. 
Parker-Kalon 


? 
ew York, N. Y. 
Peck, Stow & Wilcox Co., 

Sout < oe Conn. 
Whitney Mfg. 


Co., W. 
Rockford, Til. 
Whitney Metal Tool Co., 
Rockford, Il. 


Punches—Combination Bench and 
Hand. 


Parker-Kalon he 

ew York, N. Y. 

Whitney Metal we Co, 
Whi Mfg. Co. wen, - 

tne , WwW. 

. Rocktord, Ii. 

Punches—Hand. 

Whitney Metal Tool Co., 
Rockford, Il. 

Whitney Mfg. Co., W. A.., 
Rockford, [il. 


Putty—Stove 
Connors Paint Mfg. Co., Wm. 


Troy, N. Y. 
Pecora Paint Co., 
Philadelphia, Pa. 


Parker-Kalon Corp., 
New York, N. Y. 
Radio—Sets and Supplies. 
Williams Hardware Co., 
Streator, Ill. 
Rang © tion Gas & Coal 
Cox Stove Co., 


Abram, 
=pniladelphia-Chicage 
Quick Meal 8t 





St. Louis, Mo. 
Thatcher Co., Newark, N. J 
Ranges—Gas. 


Cox Stove Co., Abram, 
Philadelphie-Chicage 
Quick Meal Stove Co., 

= Louis, Mo, 


Gray & Dudley Co., 
Nashville, Tenn. 


Register Shields 


Hardware Specialty Co., 
Fort Wayne, Ind. 


Registers—Warm Air. 
American Wood Co., 
th, Ind. 
Chicago Furnace Supply Co., im. 


Eaglesfield Ventilator 
‘Indianapolta, Ind, 
Hart & Cooley Co. 


New Britain, Conn. 
Henry Furnace & Fady. Co. 


Ohioc 
Independent Register and M 
Co., Cleveland, ‘Sinte 
Lamneck & Co., W. E., 
Columbus, Ohie 
vo ce Peoria, IiL 


Mueller Furnace Co., S& J., 
Milwaukee, Wis. 
Robinson Furnace Co., m. 
Rock Island Register Co. 
I Tm. 

Standard Furnace & Supply Ce., 

Omaha, Neb. 
Stearns Register Co., 


Detroit, Mich. 

Tuttle & Bailey Mfg. Co., 
Chicago, Tl 

Walworth Run Fdy. Co., 
Cleveland, Ohio 

Registers— Wood. 

American Wood r Co., 

ymouth, Ind. 


Chicago Furnace Supply Co., m. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 


Regulators—Damper. 
Parker-Kalon “=. York, ¥. 
ew . 


Repairs—Stove and Furnace. 
Hessler Co., H. E., 
ee Y. 


Nerthwestern Stove —— 
Chicago, "1m. 


American Rolli Mill Co., 
iddletown, Ohio 
David Lupton’s Sons Co. 
Philadeiphia, Pa. 
Milwaukee Corrugating 
Milvaukes, Wis. 


Co. 


Ri * 
Kirk-Latty Mfg. ° 
Cleveland, Ohio 


Roasters. 
Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 


Kirk-Latty Mfg. Co., 
Cleveland, Ohio 
° Rolls—Forming. 


Bertsch & Co., 
Cambridge City, Ind. 


Cement 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Pecora Paint Co., 
Philadeiphia, Pa. 
Roof—Flashing. 


Hessler Co., H. E., Syracuse, N. Y. 
Milwaukee ovens Co., 

= ilwaukee, Wis. 

Roofing—Iron and Steel. 
American Rolling Mill Co., 
Cortright Metal Hooang. Ce Ohio 
‘0 t Meta oofi 

wiladolphia, Pa. 


Friedley- Vosharat oa 


Chicago, Ill. 
Inland Steel Co., Chicago, Ill. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Corrageens Co. 
ilwaukee, ba 
National a and —— ing 
Ce., Granite pg A es 
ite city. Til. 
Osborn Co., The $ ". aL. 
Cleveland, *Shio 


Wheeling Corrugating C 
Wheeling, W. Va. 


Roofing—Tin. 

Taylor Co., N. & G., 
Philadelphia, 

R A ZA * 
New Jersey Zinc Sales Co., 
New York, 


Rabbish Burners. 
Hart & Cooley Co., 
New Britain, Conn. 
Sal—Ammoniac. 


Specials Chemicals 
mo mighiand Park, Ill. 


Schools—Sheet Metal Pattern 
Drafting. 
St. Louis Technica! Institute, 
St. Louis, Mo. 


Schools—Warm Air Heating. 


Northern Institute, 
Cleveland, Ohio 


Screws—Sheet Metal 


Parker-Kalon Corp., 
New York, N. Y. 


Screens Metal. 
re & King Dhabas ~~ a 
Co. Chicag 


Pa. 


The, 
We Be 


« DPerfa ta 
‘er 





Gheare—Hand and Power. 
Double-Duty Elbow Co., Aurora, Ill. 
Marshalltown Mfg. 

Marshalltown, Iowa 
Peck, Stow & Wilcox Co., 


Southington, Conn. 
Unishear Co., The, New York 
Viking Shear Co., Erie, Pa. 


Sheetse—Black and 
American Rolling Mill Co., 
Middletown, Ohio 
Davis Co., Inc., C. 8., Chicago, Ill. 
Inland Steel Co., Chicago, Ill. 


Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Co 
Henuhes, Wis. 


National ey ony and Stamping 
Co., Granite Steel Works, 
ranite City, Th. 
Osborn Co., The J. M. & 
Ohio 


Cleveland, 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Wheeling Corvequeae Co., 
Beth ig W. Va. 


American Rolling Mill Co., 
ddietown, Ohio 
Merchant & Evans Co., 
Philadelphia, Pa. 


Sheets—Tin. 
Davis Co., Inc., C. 8., Chicago, Ill. 
Evans 


wate aang Philadelphia, P 
National Bnomemeas and Stamping ing 


Co., Granite Cit 
Granite Gi City, Ti. 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheets—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. ¥ 
Shingles and Tiles—Metal. 
Cortright Metal Roofing Co., 
© «eee Pa. 
Hopson & co, & 


4 Rapids, Mich. 


Milwaukee Co ting Co., 
waukee, Wis. 
Wheeling Co ting Co., 


ecling, W. Va. 


Sall Mountain Co., Chicago, Ill. 


Shinglee—Zine. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Diener Mfg. Co., G. W., 
Chicago, Ill. 


Sky he 
David Lupton’s Sons Co 
Philadel; hia, Pa. 


Milwaukee Cocragetins 
Milwaukee, Wis. 
__. 


Smoke Pipe—Cast 
Heating Sy*tems & my 


Snips 


Peck, Stow & Wilcox Co., 
Southington, Conn. 


cago, "mL. 


Solder. 
Chicago Solder Co., Chicago, IIL 
Double-Duty Elbow o., Aurora, Ill. 


Milwaukee Corrugating Co. 
Milwaukee, Wis. 

Soldering Furnaces. 
Bernz One. putt. Newark, N. J. 

urgese Furnace Co., 
“We a aC owe, Ohio 
ayton “part bert ’ 

‘ Datroit, Mich. 


Diener Mfe. Co., G. W., 
‘4 Chicago, Il. 
Double Blast wes Co., 
orth Chicago, Il. 
Quick Meal Stove Co., 
St. Louls, Mo. 
Thermo Gas Furnace Co., 
Chicago, Ill. 


Supplies. 
Double-Duty Elbow Co., Aurora, Ill. 
jal Chemicals 


Spec 
Highland Park, Ill. 


Diener Mfg. Co., G. 
“Chicago, mM. 
Hessler Co., H. E., Syracuse, N 
Stars—Hard Iron Sinton, 
Fanner Mfg. Co., Cleveland, Ohio 
Statuary. 
Friedley-Voshardt Co. 
Chicago, Il. 


Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Steel Stampings. 
American Tube & Stamping Co., 
Bridgeport, 


Conn. 
Stove Pipe Reducers. 
Allred Mfg. Co., Indianapolis, Ind. 
Corrugat 


Milwaukee 0., 
Milwaukee, Wis. 


Stoves—Camp. 
Quick Meal Stove Co., 
St. Louis, Mo. 
Stoves—Gasoline and q 
Quick Meal Stove Co., 
St. Louis, Mo. 
Stoves and 
Cleveland hE 
Cleveland, Ohio 
Cox Stove Co. oprem, iphia, Pa. 
e 
Gray & Dudley eo . 


re, 
Oakland Foundry Co. 


Tenn. 


Belleville, Til. 
Peninsular Stove Co., 

Detroit, Mich. 
Quick Meal Stove Co., - 

o. 
Thatcher Co., Newark, N. J. 
Tacks, 

American Stoel a wire 


Chicago, Th. 


Mention AMERICAN ARTISAN in your reply—Thank you! 


Tile 
Peeora Paint Coe. 
Philadelphia, Pa 


Tinplate. 
Davis Co., Inc., C. 8., Chicago, Il. 
Milwaukee Cores 
waukee, Wis. 


National mecca can Stamping 
Co., Granite City Steel Wor 


Cleveland, a, 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Tin— Perforated. 
Mgpmetes & Ekg Poeeans 
-- ne * Chicago, “th 


Bertsch & Co., 
bridge City, Ind. 
Chicago Elbow Machine Co., 
Park, I) 
Dreis & Krump Mfg. Co., 
Chicago, I). 
Great Lakes cupply Co., = 
uth Chicago, 
Hopson & Co., W. C., 
Rapids, Micb. 
Marshalltown Mfg. Co. 
litown, Iowa 


Osborn Co., The J. M. & 
Cleveland, Ohio 
Peck, Stow & Wilcox Co., 


Conn. 

ag 7: New York, “7 
Whitney Mfg. Co. W. A. 

Jd Rockford, 1. 


Whitney Metal Tool 
Rockford, m™ 


Berns Co., Ott Newark, N. J 
, o, . . 
~ Ohio 


Burgess Solderi 

Clayton & Lambert Mfg. : 
Diener Mfg. Ce., G. W., ay 
Double Blast nts. © ‘ = 
Quick Mea! store Oe. oo. 


Trade Extension 
Copper & Brass Research As- 
sociation, New York, N. Y. 
Sheet Steel Extension 
Committee, h, Pa 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohio 


Aeol Dickineon Co., pwoes | 
us 4 
Berger Bros. Co. 

Philadelphia, Pa 
Friedley-Voshardt Co., 


Df & Ce., W. C. 7 
opson 'e., W. 

Grand Ra Mich 
David Lupton’s Sons 


iphia, 
Milwaukee Coneqane —_ 
Milwaukee, Wis 
Royal Ventilator Co., 
Philadelphia, Pa. 
Standard Ventilator Co., = 


Sturtevant Co., Boston, Mass. 
Ventilators—Celling. 
Bagliesfield Ventilator Co., 
Indianapolis, Ind. 

Hart & Costey., . 


Erte. Con: 
Henry Furnace & Fay. — aed 


Independent 
Register Coy Ohio 

Tuttle & Bailey Mfg. Co., 
New York 


David Lupton’s Sons Co. 
Philadelphia, Pa. 


Wire—Electrical. 
American Steel & Wire Co., 
Chicago, 11). 


American Steal a Wise Co., 
Chicago, I)). 


Wire 
American Steel aire Co., 
Chicago, Mi). 


Wrenches. 
Coes Wrench Co., 
Worcester, oa 
Merchant & aan ' 
erchan 
Philadelphia, Pa. 


New Jersey Zine Co., 
New York, N. Y. 
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SITUATION WANTED 





For paid yearly subscribers, AMERI- 
CAN ARTISAN AND HARDWARE 
RECORD will insert under this head 


who respond to these announcements 
please mention that they “READ THE 
ADVERTISEMENT IN AMERICAN 
ARTISAN AND HARDWARE 
RECORD.” 


BUSINESS CHANCES 





For Sale—Stock of hardware, $6,000 to 
$7,000, in a good farming ae Large 
territory. High school, two churches ll 
sell or rent building. A good chanee for 
a good tinner. Reason for selling on ac- 
count of old age. Address Asemissen & 
Klinger, Oelrichs, South Dakota. 5-3t 


For Sale—Established fully equipped tin 
shop in Port Arthur, Texas. Population 
40,000. Retiring on account of old age. 
Opportunity for a hustler. Address P. A. 

utke, 1712 5th Street, Port Arthur, 
Texas. 5-3t. 








For sale—Sheet metal, heating, radiator 
shop and sporting goods, in e fastest 
growing town in the northwest. Best of 
reasons for selling. Address A-71, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 





For Sale—Plumbing, heating and tin 
shop in south eastern Iowa. Only shop 
in county seat. Good business. Poor 
health reason for selling. Address J. 
W. Minnich, Keosanqua, lowa. 7-3t 


For Sale—Tinsmith shop with two 
brakes, hand machines and hand tools. 
Good business section. Reasonable. Ad- 
dress 1950 Gratiot Avenue, Detroit, Mich- 
igan. 7-3t 








LIGHTNING RODS—Dealers 


selling Lightning Protection will make 
us for our latest Fac- 


money wri 

tory to ices. We employ no 
salesmen and ng a ee 
dorsed by the Mutual Co 


ice m— 
nies and hundreds of sa pr dealers. 
eee, or camaaten and ces. 
DIDDIE CO., Marshfield, W 


For Sale — A money maker. 
sheet metal plumbing and -~ Wey 8 
Some hardware stoc tinware, etc. 
ood salable stock. Rent $25 per Ey 
ed for five years. he stock and 
tools will run about $2,000 or less. Good 
schools and churches. Population about 
3,000. Wil trade for another sho —_ 
be in South Dakota. A Ae 
AMERICAN ARTISAN, 620 South Michi_ 
gan Avenue, Chicago, illinois. 6-3t 








For Sale — Hardware and tin ye 4 in 
Denver, Colorado. One of the best sho 
in city. Plenty of work and fine business. 
Cheap rent, e equipment. Must sell. 
Will stay with buyer a few months if 
necessary. Business will run about $5,000 
cash, stock, fixtures and trucks. Address 
A-76, care RICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Niiinois. 
t 


HELP WANTED 


Wanted—A competent plumber, tinner 
and furnace man. Must be sober and 
industrious and capable of taking charge 
of shop and giving estimates. To such a 
man we have a very attractive proposi- 
tion to —. that will be permanent. Lo- 





cated in the best OIL CITY in the 
TEXAS PANHANDLE. Address Lewis 
Hardware Company, Panhandle, somne. 

7-3t 





Wanted—Two good furnace salesmen to 
sell warm air heating systems direct to 
home owners in Moline, Rock Island and 
Davenport. Wonderful opportunity to 
make money. Will teach the fine points 
of the game. We sell and install the fin- 
est furnaces and heatin systems in 
America. Address General Manager E. A. 
Freed, 1530 3rd Avenue, Moline, ne. 


Tinner Wanted—To work for yourself. 
Stop ponees the clock. With $5.00 
stock and hand tools you can make $10 
to $20 7 day at home or travel. I am 





doing it, so can you. Printed instructions 
$2.00. it $1.00 with letter and bal- 
ance when you make it. Address L. E. 
Miller, Goodland, Indiana. 3—4t 





For Sale—To sheet metal man wanting 
to step into ,- = Lo ane pa. shop 
in a rapidly pai city in - em 
With or without ut bull ng, stock and tools, 


about $2,000, no k, good healthy finan- 
cial condition. vill stand closest inves— 
tigation. Address A-82, care AMERICAN 





ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 6-3t 
verped ne — Sheet metal shop fully 
th tools and stock. op is 


fare ee ft. with office and garages, also 7 
room modern house on same lot 3 _ 
rods. Very close in and fine eee at 


a furnace 
‘rite IG. Oberlin, #14 South Larch St reh St. 
Lansing, Michigan. 


For Sale—$1,000 buys a well equipped 
sheet metal and radiator shop, doing good 
business for seven years, loca located in a city 
of 22,000 gogetaten. good reasons for 

selling. for particulars to the 
Automobile Sheet Metal Company, corner 
— oe Market Street, Winona, men = 7 
so 


For Sale—First-—class sheet metal shop 
with one-ton Ford truck. This sh 
been established six years. Machinery 
first-class condition. Good reason tor x Zan 
ing. Will sell cheap. Only a small cash 

payment needed. Call Yinnsmnan 4146, or 
Sabres 361 East 69th Street, Chicago, Il- 
linois. 5-3t 


For Sale—Stock of hardware. Tinners’ 
tools, fixtures and truck. Inhabitants 4500. 











Good paying business. Best reason for 
selling. ould like to get out of business 
on or before 
address A-73, ca 


Februa: 15. If interested 

re AMERICAN A ARTISAN, 

ome South Michigan Avenue, Chicago, x 
nois. 


Wanted—First-class tinner and furnace 
man who will be willing to invest not less 
than $500 in stock in the company, that 
can show a fair profit for the past three 
years. Must be able to estimate tin and 


furnace work. Address Seeger Sheet 
Metal & Furnace Company, 660 3rd 
Street, Milwaukee, Wisconsin. 5-3t 





Wanted—An experienced gas range man 
to take charge of production and as- 
sembly of gas range department. Must 
know constructions, and all details of 
manufacturing. State age, experience, 
and etd expected. Address A-86, 
care AME ICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 7-3t 


Wanted—A good tinner and sheet metal 
worker. Inside and outside work. Steady 
job for one,that shows interest in his 
work. Eastern Iowa city of 16,000. State 
w and references. Address A-80, care 

RICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 6-3t 


“Wanted—At once good all around sheet 








metal workers. Must be up-to-date. 
Plenty of work. 8 hours a day. $1.50 
an hour. Don’t waste time to write, 


come at once. Address Pioneer Cornice 
Works, 150 North West 5th Street, Miami, 
Florida. 7-8t 





Wanted—Good tinner and sheet metal 
worker. Knowledge of Sey ay | desirable, 
put not ~ ag’ Not over 





age. city. Good to man 
o can deliver. Address ton yA ar a 
Alexander City, Alabama. 6-3t. 

Wanted—Good tinner for inside and 


outside work. One who is able to layout 
work from blue prints, and erect work. 
Steady job to right man. Married man 
preferred. Address J. Everroad, 
Columbus, Indiana. 7-3t 


cand tn ie of 


Situation Wanted—A first class furnace 
stove and heating salesman, wants posi- 
tion as traveling salesman. Would con- 
sider salary and bonus or straight com- 
mission with advance weekly drawing 
account. 20 years experience. Address 
A-87, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 

7-3t 





Situation Wanted—I would like to hear 
from some hardware firm that needs the 
service of a good sheet metal and prac- 
tical furnace man with years of —— 
ence. Good references. Steady posit 
Might consider installation roposition 
with a good line of furnaces. ddress A- 
85. care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 6-3t 





Situation i ey by first class 
sheet metal worker. Can do anything in 
sheet metal line and layout own patterns. 
Forty years of age. Can do estimating and 
fully capable of taking charge of shop as 
foreman or superintendent. Expert on 
blower and ventilating systems. Address 
Arno C. Goethel, care Ludwig Hotel, Wi- 
nona, Minnesota. 5-3t. 





Situation Wanted—By a married man 
with twenty years’ experience in heatin 
plumbing, sheet metal, pump and win 
mil work. Do not use tobacco or liquor 
in any form. Can furnish the best of ref- 


erences. Can start work at any time. 
State wages in first letter. Address A-~-75, 
care A RICAN ARTISAN, 620 South 


Michigan Avenue, Chicago, Illinois. 5-3t 


Situation Wanted — By sheet metal 
worker and furnace man. Am a married 
man, 26 years of age, with six years of 
practical experience. Am honest and en- 
ergetic. Have a desire to learn. Address 
A-81, care AMERICAN ARTISAN, 620 








South Michigan Avenue, Chicago, ——. 
-3t 
Situation Wanted — An all around 


plumber, tinner and furnace man who un- 
derstands steam and hot water heating 
and all around repairing. Will any- 
where. Address A-83, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 6-3t 





Situation Wanted — By sheet meta! 
worker as shop man or inside foreman. 
Good on cornice, skylight, heating, ven- 
tilaticon and blowpipe on an and all 
classes of sheet metal oat. Miadle age. 
Steady job. Address D. C. C., 948 North 
Illinois Street, Indianapolis, Indiana. 5-3t 





Situation Wanted — Hardware man 
wishes to connect with Al firm. Have had 
12 years’ experience. Only steady position 
considered. Married. Can give A-1 refer- 
ences. Address A-74, care AMERICAN 
ARTISAN, 620 South Michigan Ave., Chi- 
cago, Illinois. §-3t. 





Situation Wanted—By a furnace install- 
er on new and old houses. Understand 
the furnace business. Want position with 
some reliable firm. Address A-79, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 6-3t 





Situation Wanted — Tinner and warm 
air furnace installer wants position with 
hardware firm. Small town west of Mis-— 
sissippi river. Address A-78, care AMER- 
ICAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 6-3t 





Situation Wanted—Young married man 
wants position as tinner, plumber and 
furnace man in Iowa, Minnesota or Wis- 
consin. State salary in first letter. Steady 
job only considered. Address Harold J. 
Kelleher, Clear Lake, Iowa. 5-3t 


Situation Wanted—By experienced sheet 
metal and furnace man. Nothing but 
steady job. State wages. Married. Steady 
worker. Address 1114 lith Street, Sioux 
City, Iowa. 6-3t 








Situation Wanted—First-class furnace 
and sheet metal man wants position with 
ood firm, in central states preferred. 
Missouri, Iowa, Wisconsin or Illinois. 
State wages, etc. Address Edward Thicl, 
Springfield, Missouri. 6-3t 


Situation Wanted—By first-class tinner 
who also does plumbing. Married and o 
liable. Capable of est mating and la 
out work. Address A-84, care AM 
CAN ARTISAN, 620 South Michigan oa 
nue, Chicago, Illinois. 6-3t 





When writing mention AMERICAN ARTISAN—Thank you! 
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TINNERS’ TOOLS 


SPECIAL NOTICES 





For Sale or Trade—One 18-inch hand 
crimping and corrugating machine, 4-inch 
rolls. achine is good as new. ‘Weight 
about 200 unds. Will sell for $15.00 or 
trade for elbow machine that can be used 
in common machine standards. Address 
Acme Sheet Metal and Radiator Works, 
Parkston, South Dakota. 6-3t 


Wanted—Double seamer to make wash 
boilers 14% in. bottom, 19% in. diameter. 
Top, 20 ins. high flaring 
material. Also throatless shear. State 
make, condition and lowest cash price. 
Address P. O. Box 147, Comfort, re. = 








For Sale—1 Pexto 30 inch Bar eee. 
1 Pexto 30 inch forming roll. » 
double truss forming brake. Address 
Huron Furnace Co., Huron, South = a 
ota. 


Wanted—Set of used tinners tools and 
machines including an eight foot brake. 
State condition and price. Address E. W. 
Hiatt, Sarasota, Florida. 4-3t 








SPECIAL NOTICES 





rate of $3.00 per inch per in- 
sertion. 


p AT ENT S 
Barrister Bldg.. WASHINGTON, D. C. 


SALESMAN WANTED 


Experienced and_ successful 








stove and range salesman. Good 
proposition for a good man. Ad- 
dress Gray & Dudley Company, 
Manufacturers of Washington 
Stoves and Ranges, Nashville, 


Tennessee. 7-3t 





, FURNACE SALESMAN 
WANTED 


Wanted in Denver, Colorado, a furnace 
salesman selling direct to the consumer. 
Wonderful opportunity and steady position 
to the right party. Give references and 
previous experience. Address L-49, care 
AMERICAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 7-1t 








The 
“CENTENNIAL” 
Rain-Water Cut-Off 








SULLIVAN-GEIGER CO. 
501-509 Madison Ave, INDIANAPOLIS, IND. 


SALESMEN 


To represent on a drawing 
account and commission basis 
one of the largest heating 
plant manufacturers in the 
country. . Successful appli- 
cants will go on actual instal- 
lations for a while at a sal- 
ary, then sent to a factory 
training school, at no expense 
to applicant. Address your 
letter of application to ad- 
dress given below, and give 
complete details. All infor- 
mation will be treated in 
strict confidence and no check 
of references will be made 
until after personal inter- 
view. Write fully as it is our 
only method of judging you. 
Branch Manager’s position 
guaranteed to those who 
qualify. Address L-50, care 
AMERICAN ARTISAN, 620 
South Michigan Avenue, 
Chicago, Illinois. 7-1t 





February 13, 1926 


SPECIAL NOTICES 


FOR SALE 


Plumbing, Heating, Sheet 
Metal Shop and Hardware | 


City of 1,000 with two refin 
industry and ranch ee 

shop in city. Plenty of 5 

sell with or without building. 
location. Stock and equipment bec 
thousand dollars. With building four- 
teen thousand. Actaal cost of building 
and lot, stock and equipment, twenty- 
three thousand. Will sacrifice on ac- 
count of going back to ranch. About 
four thousand cash, balance on easy 
terms. Address W. R. Cronk, Box 
474, Glenrock, Wyoming. 


WANTED 


Traveling men who have had 
experience in selling stoves and 
warm air furnaces in Indiana, 
eastern parts of New York, Con- 
necticut, Massachusetts, and Ver- 
mont, and the eastern parts of 
Pennsylvania and New Jersey, 
address L-48, care AMERICAN 
ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 6-tf 


WANTED 


A first class hustling city furnace 
salesman, one familiar with house to 
house canvasing preferred. Commis- 
sion. Address L-46, care AMERICAN 
ARTISAN, 620 South Michigan Av- 
enue, Chicago, Illinois. 5-3t. 




















eppertunity for ambitious men. 


Mechanics, 
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Sits ay 


LEARN TO BECOME A CONTRACTING ESTIMATOR SALESMAN! 


Shops are now putting on Salesmen to do Estimating and a - —— the work. The 
one-herse shop will have to struggle harder as time ye oe e shops employ 
as high as 12 Estimators and pay from $35 up to $7 


OPPORTUNITY IS CALLING YOU—PREPARE NOW 


Our Studies in Estimating have just been 
last word in all branches of Sheet Metal ——s and Contracting. It is for 
Salesmen, Foremen, Employers, Manufacturers, etc. 


WE TEACH YOU IN YOUR OWN HOME, PERSONAL, CLEAR, DIRECT 


We have a superior Service for you; the cost is v 
tional training is here during the long Winter Eve 


Full information Free. 
: METAL DESIGN Axp PATTERN DRAFTING 


‘AN HEATING AND VENTILATING ENGINEERING 
METAL CONTRACTING AND ESTIMA 


ST. LOUIS TECHNICAL INSTITUTE 0. W. Kothe, Prin. 1603 Clayton fe, 2 sr. LOUIS, MO. 


rewritten and redrawn and represent the 
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Say you saw it in AMERICAN ARTISAN—Thank you! 
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Whitney LEVER Punch Line 


Widest Known and Used. 40,000 in Use. Best by 
15 Years’ Test. Critical “Uncle Sam” uses hundreds. 
Made in 5 sizes. Others Planning. Simplest Con- 
struction. Fewest Parts. Easiest 


Operated and Quickest Changed. 
Ask Your Jobber or ee 
Write Us 
W. A. — 
Mfg. Co 
715 Park “am 


Rockford, 
Ill. 

















MAKE YOUR OWN 
ELBOWS— 


Any Size in Two Minutes 
with this Machine. 
J UST take your straight 











jig to it and in two min Range 
utes you have your 3 or 4 piece adjustable elbow of 
all ready for use and any size you want. 7 "tn te 
PURNELL ELBOW EDGING and 36 in. 
CUTTING MACHINE ar is 
It is simple, sound and constructed of the very No, 24 
best matcrials—both installers and manufacturers gauge 


are using it. No more large stock for the in- 
staller. Enables you to make adjustable elbows 
any size for each job at once when 

you need them. 


Write today for circular giving com- 
plete description and price. 


Chicago Elbow Machine Co. 


MAIN OFFICE: 826 N. Boulevard, 
Oak Park, tl. 
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This Trade Mark 
is burnt in the 


T, 
enamel on each piece ex Ra 


WV OMEN who know good ¥ 
kitchen ware always look 

for This Trade Mark when 

buying culinary utensils. 


AGATE 
NICKEL-STEEL WARE 





= 
has been the = 
standard for over = 
forty years. It is 
very handsome in 
appearance, being 
double coated & 
withahard,glassy = 
enamel, giving it 3 
a smooth, highly 5 
lished surface. 
t is guaranteed 
absolutely pure 
and safe for all 
kinds of culinary S&S 
work. Altogether = 
it is the cleanest, = 
most durable and = 
bestwareforfam- = 
= 





ily use ever put on the market. 


Our catalog has illustrations and descriptions of - 
tically every article in the culinary and kindred lines. 


Write today for our catalog and prices. 
LALANCE & GROSJEAN MFG. CO. 
1900 South Clark Street CHICAGO, ILLINOIS 
NEW YORK BOSTON 


UU 




















PERFORATED METALS 
4 and Shapes of Holes 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 


For All Screening, Ventilating and Draining 
EVERYTHING IN PERFORATING METAL 


THE HARRINGTON G KING PERFORATING © 






~ 















ata rope, barbed, 
plain, nails (bright and 
coated), tacks, spikes. 
bale-ties, hoops, springs, 


netting, wire fences, steel 
posts, steel gates, trolley wire, rail bonds, flat 
wire (strip steel), piano wire, round and odd- 
shaped wire, screw stock, concrete reinforcement. 
Aerial Tramways. 
Illustrated Books describing uses, Free 


American Steel & Wire 


Chicago New York Boston 
Denver Birmingham Dallas mpany 
U. 8. STEEL PRODUCTS CO.: 


San Francisco Los Angeles Portland Seattle 

















Any 


Hardware Store 


can always use new ideas to help increase 
its sales. 


Be sure to read the pages of AMERICAN 
ARTISAN AND HARDWARE RECORD 
every week — you will secure ideas which 
you can use to help increase the sales of 
your hardware store. 






































enema inenaecieata maker. 
rite today for price 


Syracuse. New York 
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METAL CEILINGS OF 
REAL ARIISHC MERIT 







re 









many metal ceilings are designed “ = 3 
without proper consideration for artistic /7 
effect and the established traditions of #77 
architectural design. Milcor “Invisible Joint” //M 


¥, 


Steel Ceilings and Side Walls reflect the best 


thought and skill of the most accomplished (////4 


designers and artisans in Ornamental Metal. 
Their motifs are authentic, their detail cor- 
rect, their treatment finished. 


This is the largest and most complete line 
manufactured. You have a wide choice of 
appropriate ‘‘Milcor” Ceiling designs for 
every type of building. Milcor “Invisible 
Joint” Ceilings and Wall plates are true, in- 
suring perfect alignment. All lapping beads 
are repressed, insuring perfect fit at these 
joints. They reduce erection costs as much 
as one-third. All nail holes are die cut. 


MILWAUKEE CORRUGATING COMPANY 
MILWAUKEE, WISCONSIN 


Chicago, Ill. Kansas City, Mo. La Crosse, Wis. 
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